Vol. 92, No. 24 








MILWAUKEE CORRUGATING COMPANY 
MILWAUKEE, WISCONSIN 
CHICAGO, ILL. KANSAS CITY, MO. LA CROSSE, WIS. 


” MILC OR. 


SHEET METAL PRODUCTS 


















AMERICAN ARTISAN December 11, 1926 


Right Here in Your Ownlown 


Ideal Equipment 


~there are forced-air for Heating 


Large Residences 


heating jobs waiting| =" 


to be picked / | 22"... 


Warehouses 
Factories 


se ad 





































OU know thé kind—garages, foundries, warehouses, fac- 
tories—jobs where radiation used to-be the only heating 
method considered. 


















Today the Forced-Air “fan job” walks away with them. Here’s 
one time when the low bidder has most to offer—low cost 
installation, low cost operation and constant satisfaction. 
Compared to the elaborate steam system, your bid is low, 
your profit high, and the installation more desirable. 






For forced-air residence 
jobs where the heat is con- 
veyed through warm a‘r 





This Mueller Direct-Fired Forced-Air Unit Heater provides a 





positive circulating system for peak loads and quick heating pipes, the reversible cow! 
periods ; and a gravity system with proper free area for night Shown in this ifusttation 





is not used. 





operation or when building is unoccupied. No danger of 
breakages or shut downs for plant owners; no licensed en- 
gineer needed to run it. Uses hard or soft coal, coke, gas or 
oil-burner. 













Man, it’s A gold mine for the Warm Air Heating Trade. Be 
among tHe first to tap this added source of profits! 











Our Engineering Department will help you plan installations and 
assist you in the sale of Mueller equipment. Write for descriptive 
folders and details of our selling proposition. 


L. J. MUELLER FURNACE COMPANY 
Established 1857 193 Reed St., Milwaukee, Wis. 


Builders of Heating Systems of All Types 















BRANCH OFFICES: 


Chicago, Detroit, St. Louis, 
St. Paul, Minneapolis, Ft. Collins, 
Colo., Salt Lake City, Seattle, 
Baltimore 











Ask about our Retail Business 
Practice Service for Mueller 
dealers. 
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MUELLER recea‘Sir Unit 
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THE SUPER-SMOKELESS 
MEANS LARGER PROFITS 





Cut-away View of 


SUPER-SMOKELESS FURNACE 


UTICA HEATER COMPANY 


CHICAGO,ILL. — $@MANUFACTURERS OF THE 


UTICA,N. Y. 


HE SUPER-SMOKELESS Furnace is 

the best investment a home owner can 

make. It burns the smoke as valuable 
fuel, obtaining full heat value from the coal. 
This means a large saving in annual heating 
costs. It has proved to be a big fuel saver 
burning hard coal, as well as soft coal. The 
addition of oxygen at the right place and 
temperature ignites the gases distilled from the 
fuel, and, even with hard coal, generates more 
heat from less fuel. 


We are now telling the public the bi 
story of clean, efficient and highl po 
home heating through the medium of The 
Saturday Evening Post. The result of this 
advertising is sure to be a nation-wide de- 
mand for this ga ppt heating plant which 
radically cuts fuel costs. There is a big 
opportunity for the dealer who cashes in on 
thie demand and on the merits of the 


SUPER-SMOKELESS Furnace. 
The SUPER-SMOKELESS Furnace will 


mean dollars in your pocket. The dealer who 
sells them is in a distinct class—actually 
above competition. He can increase his busi- 
ness and get better prices. 


White for full information TODAY. 
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Built for Speed and Endurance, Too— 


STEEL construction —air 

tight and with immense 
radiating surface—this gives 
quick heating. 


But be sure you get durable, 
sturdy construction along 
with steel. You can assure 
your customers of many years 
of real severe heating services 
with the 


“HOME 


“HOME COMFORT” 
Steel Furnaces are sold 
only to the trade—The 
agency is an assured 
money maker. Let us 
outline the Home Com- 
fort Agency plan to yor 
now. Write for our book- 
let “The Joy of Home 
Comfort.” 


NOTICE the large double doors 
and the solid, sound front 
construction on the “Home Com- 
fort.” The dome is one piece 
heavy gauge steel plate. The one 
seam is tight riveted practically 
welded and is in front directly 
over the feed door where it is sub- 
jected to the least heat. 


Write today for complete catalog 
giving full detailed information 
and numerous illustrations. 


~ COMFORT” 


ST. LOUIS 
HEATING 
COMPANY 


2901-11 Elliot Avenue 
St. Louis, Missouri 


PITTSBURGH DISTRIBUTOR 
Wagener Bros., 3605 East Street 





The Forest City Foundry & Mfg. Co. 


1220 Main Avenue 





abound with features of construction that ensure 
added comfort, fuel economy, easy operation and 


long wear. 


Our Laboratory tests every step from raw materials 


to finished product. 


Every furnace is mounted and assembled before leav- 


ing our plant to ensure proper fit. 


Niagara Dealers know that they are made right and 


will perform right. 


Write or wire us for complete inform- 
ation on Niagara Furnaces at once. 


Cleveland, Ohio 














Say you saw it in AMERICAN ARTISAN—Thank you! 
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eventually you 


will use a kruse 
oi! burning furnace 


¢ 


KRUSE CO. 
INDIANAPOLIS 




















r 


352 Flexible 
Pages Leather 
Binding 
247 
Figures 
165 Measures 
Tables 41x5 in. 





| One of the Best and 
Most Popular Books 


on tinsmithing and elementary sheet metal work. This is the 
latest edition and the contents are new excepting the chapter on 
Mensuration, which has been Sey ahd amplified, and pos- 
sibly some fifty pages of problems and tables which are classified 
to the phase of the work they cover. 


This Book Covers Simple Geometry and 
Every Phase of Modern Pattern Cutting 


from the making of every t of Seam, Lap and Joint, to Coni- 
cal Problems and Tinware, Elbows, Piping, ts, Gutters, Lead- 
ers, Cornice and Skylight Work and Furnace Fittings. 


In fact an excellent all-around book for every man in the trade. 
Mr. Williams writes in an easy-to-read, helpful manner, giving 
you all the necessary details about each subject he handles. 


You should add this widely read book to your collection now. 
PRICE $3.00 


AMERICAN ARTISAN 


AND 


HARDWARE RECORD 
620 South Michigan Avenue, Chicago, Il. 






























THATCHER 


Meteor Furnace 





-/@ 


Plenty of healthful 
heat at a moderate price 


VEEN your customer wants a 
heating plant that will give 
him the most for a moderate 
amount of money—all the fresh 
warmed air he needs, at a mini- 
mum first cost and minimum 
operating labor,sell him a Thatcher 
Meteor Furnace. 


It has many features that appeal 
especially to a house-owner who is 
his own furnace man. 


Detailed information regarding the 
Meteor Furnace and the complete 
Thatcher line mailed on request. 


THE THATCHER COMPANY 


SINCE 1850 


CHICAGO NEWARK, N. J. NEW YORK 
341 N. Clark Street 39-41 St. Francis Street 21 W. 44th Street 


THATCHER 


BOILERS-FURNACES-RANGES 





When writing mention AMERICAN ARTISAN—Thank you! 
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QUAKER 


Steel Furnaces 


OIL BURNING 
COAL BURNING 


This specially constructed QUAKER 
OIL BURNING FURNACE 
AND QUAKER OIL BURNER 
solves that problem for you------- 


N& with this COMBINED and SPECIALLY DESIGN- 
QUAKER STEEL OIL BURNING FURNACE 

and QUAKER OIL, BURNER you can sell gucrantecd warm 

oe ne a0 See Oe Cae He ee nae 
mechanical oil burner alone. 


Notice from the above illustration that this is a COMPLETE 
heating unit—not merely an oil burner attached. 


We want to tell all about this NEW and SUCCESSFUL 
idea that is making money for hundreds of dealers NOW. 
Write today. 

os 


QUAKER MFG. CO. 


215A N. Michigan Ave. Pd 
Chicago, Illinois o” QUAKER 
i at MFG. CO, 
Pr 21SA N. Mich. Ave. 
Send thie a | Chicago, Ill. 
on © coal © oil furnaces. 


MANUFACTURERS OF STEEL a oe FOR 30 YEARS 
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White 
For Our 
Illustrated 
Book of 
Order Blanks 


You'll find this book handy. It explains 
how and simplifies ordering Stove, Fur- 
nace and Boiler repairs from the— 

Largest and Most Complete Stock 


ORTHWESTER 
STOVE REPAIR CO., CHICAGO 





“GEM” avjustasie 
= REGISTER 
SHIELDS 





Compared with 
’ other register shields, 
the superiority of the “Gem” is very evident. 
Fits all size registers. Attractive and easily 
adjustable. Floor Shield retails 
at $1.50; Wall Shield at 75c. 


BUY FROM YOUR JOBBER 














Advertising Is News 
In the Business Papers 





Ts advertising section of the 
class, trade or technical maga- 


zine is a news section. 


It suppl > vocational information that 
supplements and dovetails with that 
supplied in the editorial pages. 

The latter supply the answer to the 
question, “How?” The former tell 
“what” and “wh ere o 

If your announcement is not listed in 
the business papers covering your field, 
the answer to those questions is being 
supplied by your competitors. 


The news of the advertising section is 
too important to-the reader not to be 
important to the advertiser as well. 


It is important to you. 




















Say you saw it in AMERICAN ARTISAN—Thank you! 
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Ask your customers if they / 


have enough humidity in their homes! Notice these 


features — 

Now when heey bo furnaces are in seneetiee pest call up a few of your peng 
and ask them if they couldn't stand more humidity—but be sure you can show It intricat t 
them how to have proper humidity with the New Improved NATIONAL Air ~ hy a saad = — 
Moistener. One on display will sell dozens for you 0g On | ver 
(A this winter—get this extra profit. 












Takes care of 















itself and can 
WRITE be REGULA- 
FOR TED to give 
the exact hu- 
DEALERS , midity desired— 
PRICES @ It is extremely easy to in- 
stall— 
TODAY! Notice illustrati 
otice illustration — you 
The New need but cut one hole 





Improved in bonnet— 


It slides in over radiator— 


Fits any style or make of 
N AT IONAL SS aa 
Has only a few simple 
parts and is absolutely 
Al ean 
LY It is entirely automatic— 
Connects directly to city 


Motstener —_ 


Cannot overflow. 























ROBINSON FURNACE CO., 205 W. Lake St., CHICAGO, ILLINOIS 








A REGULAR GEE-WHIZZER 





» ~ Pad 
Sia «4 a 
- 


THE ROBINSON HEAT DISTRIBUTOR 
SOLVES THE LONG PIPE PROBLEM 


This Fan will insure Uniform Temperature in every room in the house 
—and do it economically. Can be installed in any make of Furnace. 
WRITE TODAY FOR DESCRIPTIVE CIRCULAR AND PRICES 


5103 DETROIT AVE. THE A. H. ROBINSON CO. CLEVELAND, OHIO 











Mention AMERI( 4N ARTISAN in your reply—Thank you! 
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THE SEAL OF SAFETY 


on your family’s health insurance 


boxe family’s health is the most important thing in 
the world to you. Yet you alone cannot protect your 
family. The organized, community-wide and nation-wide 
anti-tuberculosis campaign is health insurance to protect 
you and your family. This organized campaign, financed 
by the sale of Christmas Seals, has helped to cut the 
tuberculosis death rate by more than half. Buy Christmas Seals. Buy 
as many as you can. Seal every holiday letter, every Christmas package, 
and every Greeting Card with these Seals of Safety, which are your 
family’s health insurance. 





THE NATIONAL, STATE AND LOCAL TUBERCULOSIS ASSOCIATIONS OF THE UNITED STATES 











“J 








Say you saw it in AMERICAN ARTISAN—Thank you! 





oe eer 


December 11, 1926 


BOLTS 


WE MANUFACTURE A COMPLETE 
LINE OF BOLT PRODUCTS, INCLUD- 
ING STOVE BOLTS, CARRIAGE BOLTS, 
MACHINE BOLTS, LAG BOLTS, NUTS, 
COTTER PINS, ETC. ALSO STOVE 
RODS, SMALL RIVETS AND HINGE 
PINS, CATALOG ON REQUEST. 

















THE KIRK-LATTY CO. 
1971 W. 85th St. Cleveland, O. 











CLEAN.FURNACES BY VACUUM 


FURNACLM furnaces » vacuum. It’s quicker, 
cleaner venient. t Furnace Cleaner 
in half, and gives furnacemen 


leans thoroughly, ute cleaning 
c , ou 

an to handlo mero busines. It's portable, comes 
catieded teers. rite TODAY for catalog and information. 

















PATTERNS ino acarces 


THE CLEVELAND CASTINGS PATTERN COMPANY 
CLEVELAND, OHIO 





IRON AND WOOD 


STOVE PATTERNS 


QUINCY PATTERN COMPANY 


NCY, ILLINOIS 


PATTERNS 


FOR STOVES AND HEATERS 1x woop sna 1noN 
VEDDER PATTERN WORKS “*"’;;,°"*° TROY, N. Y. 


Books 


We can supply you with any 
book published for the Sheet 
Metal Worker, Warm Air 
Heater Installer or Automobile 
Radiator Repairer. 

Tell Us 


te send you a copy of our 
10 page book catalog 


AMERICAN ARTISAN 


- AND 
HARDWARE RECORD 
620 South Mi an Ave. 
Chicago, Ill. 
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“FABRIKATED” REGISTER FACES 


For Cold Air Inlets—For Warm Air Outlets 





Any Size—Any Finish 








— — — — 
— — Se ee 
— — ~~ _ 

~ _ — 
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A METAL FACE AT A PRICE YOU CAN AFFORD TO PAY 
Every furnace man should know about “Fabrikated.”” De you? 


INDEPENDENT REGISTER & MFG. CO. 
3741 |. 93d ST., CLEVELAND, O. 


Healthful 





















WATER GNED 
cutsanationte a I 1 canderd 
ly and humidity makes of furnaces 
is indicated and —easily installed 
regulated. Water = of 
feed attaches to ects top 
city water. ~~~ Simple 
Highly efficient— able, constructed 
fool proof— of cast iron, gal- 
economical. vanized. 


The only Humidifier on the market having a Patented 
Hygrometer and sight feed regulating automatic 
water supply. 
Write today for illustrated circular telling all about the 
HUMIDAIR and its many other features that make it a 
quick profit maker. Fully guaranteed on money back basis 


J. ROEMER HEATING Co. 


BUILDERS’ EXCHANGE CLEVELAND, OHIO 


























Yes, we admit 


it’s Attractive 

it’s Efficient 

it’s Economical 

it’s the Vol-Yum register 


for volume Furnacework 


for volume Profits. 


Mail coupon today for interesting prices and information. 


Rock Island Register Co., 

Rock Island, Ill. 

you may send your interesting prices and infor- 
mation on Vol-Yum registers. 











EE 6 
Clty amd State... -..-:---.2----+000-20-000-n-ceagensssinsesnassnsscnsnoanerececee 





When writing mention AMERICAN ARTISAN—Thank you! 

















Founded 1880 
Yearly Subscription 


eee to serve . Price: 

the . 

Sheet Metal, Roofing " . da .... $3.00 
ardware ecord 


Stove and Hardware 
Industries Foreign .. . . $4.00 


Published EVERY SATURDAY at 620 South Michigan Avenue, Chicago 
ADVERTISING AND E ITORIAL STAFF: 
Etta Cohn G. J. Duerr 
J. F. Johnson Frank McElwain 


Eastern Representative: 1478 Broadway, New York City 
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AN ACHIEVEMENT 


An explanatory note regarding service to readers of AMERICAN ARTISAN. This paper 
is now nearing the completion of a half century of service. For almost fifty years tt has 
catered to the needs of the men in the industries which it represents. At no time during 
its long and successful career has AMERICAN ARTISAN been in a better position to render 
complete, adequate service to its readers than it is today. In addition to the matter con- 
tained in our regular weekly publication, we maintain Service Departments for the use of 
our readers. If you have a problem to solve, we courteously invite you to submit it to us 
for solution. In what better way can we learn of your problems than from you direct? 


a 
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AmericanArtisan 
33rd. Warm Air Furnace Annual 


—now in preparation 
-—to be issued December 25th 
—better and bigger than ever 


Snes with illustrations showing the warm air 
heating contractor unusual, successful and high grade 
warm air furnace installations—inspirational and 


educational. 


Articles by experts giving facts and — as to the lat- 
est developments in warm air furnace heating. 


Nation wide data and comment xy stp the warm 
air furnace industry (from all angles) from manufacturers 
and dealer-contractors. 


Special articles dealing with the business outlook for1927. 
Stories covering the advertising, selling and installation 
of warm air furnaces, illustrated. In all an exceptional 


edition edited to present to the industry a meaty, 
inspirational and attractive annual. 


The warm air heating contractor will look to the 
advertising pages for information regarding the merits 
of your product. 


He will check up on what is new in merchandise in 
the advertising pages. 


He will do his annual shopping in this annual and your 
company s products should be attractively displayed there. 


Your Advertising Space Reservation Should Be Sent At Once. 


AMERICAN ARTISAN— Advertising Department 
4 620 South Michigan Ave. Chicago, Illinois 
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Cold FactsOn 


& 
STYLE C COBBLE 
Cold Face 


























The design permits the largest free air opening 
consistent of 2 strength, mes and appearance. 


Being of cast iron it has the desirable depth to the 
cross barrings so obviously missing in stamped 
steel faces. 


The rolled edge and narrow rim assure a snug, 
even, easy setting without recessing. 


The finish —Tanbo Antique— harmonizes well with 
all color schemes, therefore is suitable for any 


room. Style 80 Cobble Register 


Wear comes only on the “Tips” of the cobbles— Style 80 Cobble Register is a worthy 


the finish lasts indefinitely. companion piece for Style “C” Cobble 
Cold Air Face. This register embodies 


As this style face is not attached in any way, it is the same characteristics of design that 


: lace Style “C” Cobble in a class b 
easily removed to allow a complete cleaning of Goelt, Forthenmoan < ont F otal 6 


the cold air box. bles prevent the foot from slipping 
, The advantages of T. & B. Style “C” Cobble Cold Series seeker “Bast Gnomes 


Air Face are apparent. overheated. 


The coupon below will bring you full information regarding these products 


TUTTLE & BAILEY MFG. CO. A.A. 


TUTTLE & BAILEY MFG Co. 441 Lexington Ave., New York City 


Makers of Registers and Grilles for 80 Years Gentlemen: 
Kindly send full information regarding 


441 LEXINGTON AVENUE Tuttle & Bailey Style “C” Cobble Cold Air 
NEW YORK CITY Face—also Style 80 Cobble Register. 


py SO URS aoa Seen me 


36 Portland St., Boston 1123-29 W. 37th St., Chicago 
704 East 18th St., Kansas City Bridgeburg, Ontario, Canada Address 
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ELEVATION 





SECTION 
THROUGH A-A 








Design for Emory Hood 


Here Are Instructions for the Making of a 
Pattern for Emery Wheel Hood 


Many Different Designs of Hoods Are Possible of 
Construction, Depending on Purpose and Location 
By O. W. Korug, Principal St. Louis Technical Institute 


N ALL manufacturing plants 

there is to be found machinery 
for the use of maintenance men. 
One of these is the emory wheel. 
Then, too, in other cases various 
coarse grinding is met with and to 
save much of this solid matter from 
being drawn through the piping de- 
vices are designed to catch the dust 
shortly after it leaves the wheel. 
Some are arranged with a stand 


pipe so that the heavy filings or 
heavy grindings will fall into the 
tip and there can be cleaned out 
later. Others are let go through the 
pipe until they come to a relief sep- 
arator where the heavy materials 
drop and the lighter air passes off 
into a main separator and there is 
exhausted to the atmosphere. 

In this case I have shown a rather 
nice design for catching heavy 


grindings like inserting a pan inside 
of the hood. This design was sub- 
mitted by a student from the Pacific 
coast and it seems a very good idea 
until we consider how we are going 
to get the pan out. The pan is ad- 
justable and can be moved forward 
or backward, and unless the body of 
the hood can be lowered it will be 
difficult to remove the pan. Never- 
theless the idea has value when con- 
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ditions are made for its removal. 
Heavy grindings sliding through 
pipe have much the same effect as 
grain does in a grain elevator or 
sand or gravel sliding through pipe, 
the sides or bottom become worn 
out in a short time. 

On the majority of such work 
the hoods are quite plain, the sides 
being straight and made so the top 
can be placed on a hinge so in case 
something falls behind the wheel 
it can be lifted up and removed. It 
also aids in removing the wheel 
from the shaft without disturbing 
the pipe work. Possibly the square 
to round offers the main problem to 
develop as we show in the end ele- 
vation. Here the circle is divided 
into equal parts and the lines are 
drawn to the corners, A and B, for 
the half plan. We next draw the 
diagram of true lengths, letting H-T 
be the height for the transition and 
then with dividers pick the lines 
A-1-2-3-4 and setting as P-1-2-3-4. 
Next pick B-4-5-6-7 and set as 
T-4-5-6-7. Lines can be drawn to H 
if desired which gives the true 
length, but this is not necessary as 
dividers will span diagonal distance 
anyhow and so these lines are not 
needed. 

To set out the pattern we draw 
any line as A-A’ equal to the width 
of the hood or the distance of the 
plan. Then we pick true length H-1, 
and using A and A’ as center, we 
strike and cross arcs in point 1. 

Next pick the space 1-2 from 
plan, and using point | in pattern as 
center, strike arcs in point 2. Now 
pick true length H-2 from diagram, 
and using A and A’ as centers, 
cross arcs in point 2. After this 
describe arc 3 equal to space 2-3 of 
plan and cross this are with true 
length H-3. Continue in this way 
until point 4 is established and then 
pick the side line A-B from plan 
and using A in pattern as center, 
strike an arc as at B. Now pick true 
length H-4' from diagram and us- 
ing 4 as center cross arcs in point 4. 
After this continue the development 
until 7-C is established, then draw 
lines through all points where arcs 
cross and the pattern is finished. 


AMERICAN ARTISAN 
Edges for assembling must natural- 
ly be allowed extra. 

The rest of the hood, especially 
the bottom part, can be made in one 
piece by simply bending up the sides 
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from the bottom and filling in the 
small piece at the top, while the 
hood is made in 3 parts, double 
seaming the top piece onto the two 
side pieces. 


Fancy Design in Hallow Metal 


Window Coming Into Vogue 


Eagles Club House Sheboygan, Wis- 
consin, Has Hollow Metal Windows 


OLLOW metal window con- 
struction has now progressed 
to a point where fancy designs are 
becoming a common occurrence. 
The accompanying illustration 
shows one of a number of hollow 
metal window frames which the 
Consolidated Sheet Metal Works, 
661 Hubbard Street, Milwaukee, 
Wisconsin, furnished for the 
Eagles Club House at Sheboygan, 
Wisconsin. 


Mr. Walter C. Bogenberger, 
president of the Consolidated Sheet 
Metal Works, said in regard to this 
job: “This window was designed 
to match up with the wooden 
windows which were already in 
place on the job. 

“Tt will be noted that the lower 
sashes are double hung, while the 
portion is a stationary transom. 
Some idea of the size of this win- 
dow can be gained by comparing 


Showing Hollow Metal Window Made by Consolidated Sheet Metal Works, 
Milwaukee 
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with the two men shown in the 
illustration.” 

Mr. Bogenberger is also the gen- 
eral manager of the Consolidated 
Sheet Metal Works, while Ralph 


Gehring is secretary and treasurer. 


AMERICAN ARTISAN 


The company makes various types 
of fireproof windows and doors, 
also metal skylights, cornices, 
louvers, and it does general sheet 
metal contracting in many parts of 
Wisconsin. 


W. F. Barrett and G. W. Mead Get 
Prominent Positions in Union 


Carbide 


Mr. Barrett Became Chief Engi- 
neer of Linde Air Products in 1913 


HE election of W. F. Barrett 

to a vice-presidency and the 
election of G. W. Mead to member- 
ship on the Board, was announced 
by the Union Carbide and Carbon 
Corporation following a meeting of 
the Board of Directors of the cor- 
poration at New York on Novem- 
ber 23rd. 

Mr. Barrett, the new vice-presi- 
dent of the Union Carbide and Car- 
bon Corporation began his associa- 
tion with the subsidiary companies 
of the corporation in August, 1913, 





W. F. Barrett 


when he became Works Manager 
and Chief Engineer of the Linde 
Aid Products Company. 

In January, 1918, Mr. Barrett 
was elected Vice-President and a 
member of the Board of Directors 
of the Linde Company and from 
that time on his progress in the 
official family of the subsidiaries of 


the Union Carbide and Carbon Cor- 
poration was rapid. After his elec- 
tion to the presidency of the Linde 
Company, Mr. Barrett became Vice- 
President and then President of 
The Prest-O-Lite Company, Inc., 
Dominion Oxygen Company, Ltd., 
Presto-O-Lite Company of Canada, 
Limited; Union Carbide and Car- 
bon Research Laboratories, Inc., 
Carbide and Carbon Chemicals Cor- 
poration and Glendenin Gasoline 
Company. 

He is still President of all of the 
above named companies and corpo- 
rations and, in addition, is a direc- 
tor in National Carbon Company, 
Inc., and Oxweld Railroad Service 
Company. 

Mr. Barrett also is President and 
a member of the Board of an out- 
side corporation known as Niacet 
Chemicals Corporation. 

A graduate of the Sheffield 
Scientific School, of Yale Univers- 
ity, with the degree of Bachelor of 
Philosophy, Mr. Barrett began his 
engineering career as a levelman and 
rodman with the Buffalo, Rochester 
and Pittsburgh Railway at Brad- 
ford, Pennsylvania. In 1905 he 
joined the Ogden Gas Company at 
Chicago and two years later that 
company was consolidated with the 
Peoples Gas Light and Coke Com- 
pany. With this company, in 1913, 
when he resigned to join the Linde 
Company, he had risen to the posi- 
tion of assistant chief engineer. 

During the World War all the 
companies with which Mr. Barrett 
was associated were engaged in war 
work and carried on a great deal of 
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construction to meet war demands 
and to assist the Government in its 
war program. Mr. Barrett person- 
ally was a member of several special 
war work and advisory committees 
and put in the greater part of his 
time at Washington assisting the 
Government in an advisory capacity 
on gases, offensive as well as oxy- 
gen for aviation, welding and other 
purposes. At various times during 
the war he assisted the Chemical 
Warfare Service, Ordnance, Avia- 
tion Branch Signal Corps, Navy, 
War Industries Board and other 
divisions of the Government’s war- 
time organization. He had charge 
of design, construction and opera- 
tion of the U. S. Government heli- 





G. W. Mead 


um producing plant for Army and 
Navy dirigible and balloon work at 
Fort Worth, Texas. This plant, un- 
der his direction, was designed by 
the Linde Company and up to the 
present has been the only success- 
ful plant for the purpose. 

In recognition of this work, the 
University of Pittsburgh conferred 
the honorary degree of Doctor of 
Science on Mr. Barrett in February, 
1925. 

Mr. Barrett is a member of the 
following technical societies : 

American Society of Mechanical 
Engineers, Society of Automotive 
Engineers, American Chemical So- 





—~ 
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ciety, American Society for Testing 
Materials, American Gas Associa- 
tion, American Association of Re- 
frigeration. He is a resident of 
New York City and a member of 
the University Club, Apawamis 
Club, American Yacht Club, Yale 
Club of New York City, Uptown 
Club and Manursing Island Club. 
Mr. G. W. Mead, whose election 


to membership on the board of di- 


rectors of Union Carbide and Car- 
bon Corporation was an important 
action of the board meeting on No- 
vember 23rd, has been identified 
with subsidiaries of the corporation 
since 1906, when he was elected the 
first secretary of the Union Carbide 
Company. In 1912 he became pres- 
ident of The Linde Air Products 
Company, in which position he 
served until he was succeeded by 
Mr. Barrett in 1925. In this com- 
pany Mr. Mead then became chair- 
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man of the board of directors, 
which position he still holds. 

For a number of years Mr. Mead 
was secretary of Union Carbide and 
Carbon Corporation and from 1917 
to 1923 he was also treasurer and a 
vice-president of that corporation at 
the same time. 

Mr. Mead now is a vice-president 
and director of Union Carbide and 
Carbon Corporation, a director of 
Carbide and Carbon Chemicals Cor- 


poration, president and a director of 


Carbide and Carbon Realty Com- 
pany, Inc., a director of Electro- 
Metallurgical Company, chairman 
of the board of The Linde Air 
Products Company, a director of 
the Michigan Northern Power Com- 
pany, a director of National Carbon 
Company, Inc., a director of Ox- 
weld Railroad Service Company, 
and a director of The Prest-O-Lite 
Company, Inc. 


Sheet Metal Trade Development 
Committee Meets in Pittsburgh, 
December 6 


Reports of Chairman Show Work on 
Book Progressing in Satisfactory Manner 


HE Trade Development Com- 

mittee of the National Asso- 
ciation of Sheet Metal Contractors 
held a meeting at the Hotel Henry, 
Pittsburgh, Pennsylvania, on Mon- 
day, December 6. There were pres- 
ent the following: George Harms, 
chairman; Joseph C. Gardner, 
President National Association 
Sheet Metal Contractors; W. C. 
Markle, secretary National Asso- 
ciation Sheet Metal Contractors; 
Louis Luckhardt, Paul L. Biersach, 
W. A. Fingles, George I. Ray, John 
Haines, Jr., J. E. Merrick, Hugh 
F. Munro, George L. Bennett, rep- 
resentative of the Sheet Steel Trade 
Extension Committee, and Edwin 
A. Scott. 

The entire day was taken up in 
reviewing the work of the commit- 
tee so far accomplished, examining 
drawings that will appear in the 
book and planning further progress. 

The reports showed that all 


drawings for the cornice section of 
the book are complete, with the ex- 
ception of a few hours’ lettering 
and two subjects still to be handled. 

The warm air furnace section 
has been held in abeyance until the 
research work at the University of 
Illinois had progressed to the point 
where the rating of furnaces could 
be incorporated. The sub-commit- 
tee reported that as a result of the 
meeting in Urbana last week, the 
committee could now proceed and 
would probably have this section 
finished by February 15. 

Paul L. Biersach presented com- 
plete drawings and text covering the 
skylight and _ ventilator section 
which was examined and approved. 

The blow pipe section, H. F. 
Munro reported, to be in shape to 
turn over to the committee almost 
immediately. He stated that sub- 
committee had entirely approved 
the data as prepared, but one or two 
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recent developments had to be 
added. 

The ventilating section was pre- 
pared by John Haines, Jr., passed 
upon by the meeting and turned 
over to the publication committee. 

W. A. Fingles reported. that the 
metal ceiling section had been com- 
pleted and turned over for prepara- 
tion for publication. 

Progress was reported by the 
committee on metal doors and trim, 
also on roofing and siding, on res- 
taurant and kitchen work and on 
fire doors and windows and ga- 
rages. W. C. Markle explained 
that his committee was working on 
the final section of protective coat- 
ings. 

Plans were made to facilitate the 
production of drawings and alto- 
gether the reports showed that ex- 
cellent progress is being made with 
the work. 





Illinois Sheet Metal 
Men to Hold District 
Meeting at Springfield 

The Sheet Metal Contractors’ 
Association of Illinois will hold a 
district meeting at Peru, Illinois, 
Wednesday, December 14. W. C. 
Markle, the national secretary, is 
expected to be present and to ad- 


dress the members on the benefits 


of organization. 

The Peru meeting will take in the 
district known as No. 1, encom- 
passing Aurora, Chicago, Joliet, 
Kankakee, La Salle, East Moline, 
Morris, Ottawa, Peru, Rock Island, 
Sycamore and all other cities that 
No. 1 wishes to invite. Wm. A. 
Schmoeger, Peru, Illinois, is chair- 
man of district No. 1. 

A meeting in district No. 2 will 
be held at Springfield, Illinois, De- 
cember 15. . This district takes in 
Abington, Bloomington, Canton, 
Chillicothe, Danville, Decatur, 
Farmington, Galesburg, Jackson- 
ville, La Harpe, Lincoln, Macomb, 
Normal, Pekin, Peoria and Spring- 
field. Fred J. Graeff is chairman 
of district No. 2. 

A meeting in district No. 3 will 
be held in Alton, Illinois, December 
16. This district takes in Alton, 
Quincy, Staunton, Wood river, 
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Centralia and all other cities that 
district No. 3 wishes to invite. 
James Barrett, Alton, Illinois, is 
chairman. 

All of these meetings will be at- 
tended by National Secretary W. C. 
Markle, who will address the mem- 
bers on the benefits of organization 
among sheet metal workers. 

Invitations have already been 
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mailed out and these assure a treat 
worthy of the time spent to attend 
the meeting. Everyone is expected 
to be present. 

It is absolutely necessary that you 
notify at once Fred J. Graeff, 
secretary, 222 East Washington 
street, Springfield, Illinois, on or 
before December 13 if you intend 
to be present at the meeting. 


Be Honest and Above Board With 
Your Customers 


Selling Must Be Done on a Basis 
of Service Rather Than Price 


HE foundation of any sheet 

metal or warm air heating bus- 
iness is built upon the confidence 
and good will which these busi- 
nesses build up in the community 
within a considerable buying radius 
of their establishment. It is some- 
what of an old story, but neverthe- 
less some merchants do not learn 
the fact that a knocker is like a 
snowball. His grievance grows and 
spreads through his friends, rela- 
tives and even chance acquaintances, 
so that in time it represents a con- 
siderable thread of bad feeling 
which will undermine the reputa- 
tion and good will of any store 
which does not adopt means to pre- 
vent it at the source. 

These things are sometimes small 
in themselves, yet are so subtle in 
their effect upon business that 
oftentimes a merchant will be using 
a policy which does not meet with 
the approval of his trade and it will 
be a long period before he realizes 
that it has lost him the confidence 
and cost him a lot of business 
through its continuance. 

This has often been illustrated in 
my experience in the conduct of 
special sales. I have gone into es- 
tablishments where apparently 
everything was in favor of a suc- 
cessful sale. The manager of the 
institution seemed to be fair- 
minded, the store was attractive, 
the merchandise was high class and 
on the surface nothing was appar- 
ently wrong with the possibilities of 
doing a good volume of business 


during a short selling campaign. 

As usual, during an analysis of 
such a proposition, however, I have 
made outside inquiries regarding the 
reputation of the store, its policy, 
etc., and have found that the insti- 
tution lacked the confidence of the 
public. What was the reason for 
this lack of confidence I did not 
always inquire, but I have made it 
an invariable rule not to attempt to 
combat the lack of good will in 
such instances. This ill feeling is 
too deep-seated to be overcome by 
any sort of advertising, as it would 
not inspire confidence, and confi- 
dence is the basis upon which all 
merchandising successes are built. 

I remember one instance in par- 
ticular where the offense against the 
public confidence was so flagrant 
that it was common knowledge in 
the community, and I received 
practically the same story from 
everyone with whom I talked. 

Strange to say, this policy dealt 
with the pricing of merchandise, 
and the thought is well worth the 
consideraiton of every merchant. 
The particular store which I have 
in mind made it a practice of pric- 
ing all of their merchandise con- 
siderably beyond the figures at 
which it was expected to sell, and 
it had so much flexibility that it was 
seldom that two buyers were quoted 
the same price. 

It became common knowledge in 
the community that the store had 
no fixed price policy and that they 
could “gouge” you if it was their 
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intent to do so. It created the im- 
pression that no reliance could be 
placed upon the integrity of the 
store and that even when the low- 
est price had been reached it still 
left a doubt in the mind of the 
purchaser as to whether he was 
getting “stung.” 





Mississippi Sheet Metal 
Men to Meet at 
Meridian January 18 


The Sheet Metal Contractors’ As- 
sociation of Mississippi will hold 
its annual convention at Meridian, 
Mississippi, January 18, 1927, ac- 
cording to Secretary J. C. Thomas, 
Corinth, Mississippi. It will be re- 
membered that the Mississippi or- 
ganization was formed last year. 

In addition to the secretary al- 
ready named, the officers are: 
President, Ray Right, Jackson; 
First Vice-President, G. T. Parker, 
Tupelo; Second Vice-President, A. 
W. Dill, Columbus ; Treasurer, John 
Kirkland, Meridian. 

The Board of Directors are: 
Charles Perkins, Columbus; J. F. 
Bobbett, Greenwood ; Joe Watters, 
Clarksdale; L. A. Berry, Corinth; 
S. Loughman, Vicksburg; M. M. 
Fuller, Jackson. 








10” and 12” Sliding Smoke Pipe 
Dampers 
From George Linke, Milford, Ohio. 

Please advise me where I can buy 
10” and 12” sliding smoke pipe 
dampers. 

Ans.—W heeling Corrugating 
Company, Wheeling, West Virginia, 
and Griswold Manufacturing Com- 
pany, Erie, Pennsylvania. 

Repairs for “Bay State” Furnace 
From Wm. Fiebrantz, 202 North Fifth 


street, Springfield, Illinois. 
Kindly advise me where I could 


get repairs for the “Bay State” fur- 
nace No. 22. 

Ans.—From the manufacturers, 
Bartow Stove Company, Provi- 
dence, Rhode Island, and North- 
western Stove Repair Company, 
662 West Roosevelt road, Chicago, 
Illinois. 
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Mr. John S. Walker, of the Na- 
tional Heatcraft Institute, 202 Main 
Street, Peoria, Illinois, came into 
our office one day last week for a 
visit, but unfortunately for me I 
happened to be out at one of the 
conventions, and so was deprived 
of the pleasure and privilege of 
meeting Mr. Walker. Mr. Walker, 
together with Mr. Frank Phalen, 
has only recently established the 
National WHeatcraft Institute, a 
school for instruction in warm air 
furnace installation, ventilating en- 
gineering and practical sales meth- 
ods. I certainly regret very much 
that I was absent when Mr. Walker 
called, and my only hope is that he 
will drop in again on his next visit 
to Chicago. 

*x* * * 
Quality 

Ancient Maiden: “Does this par- 
rot swear much ?” 

Bird Dealer: “No, ma’am; but 
what swearin’ he does is very loud 


and clear.” 
* * * 


Dogless 

“Mose, can you explain wireless 
telegraphy to me?” 

“Yessuh, it’s like dis: Ef you-all 
had a long, long houn’ dawg, an’ 
he stretched from Cincinnaty to 
Cleveland, an’ you stept on his tail 
in Cincinnaty he would howl in 
Cleveland. Dat am_ telegraphy. 
Only in wiahless you does de same 
thing without de dawg.” 

*x* * * 

E. B. Langenberg, President of 
the National Warm Air Heating 
and Ventilating Association, saw a 
negro in a boat, gathering drift- 
wood. About the same time the ne- 
gro spied an alligator and, thinking 
it was a log, fell to estimating the 
number of shingles it would make 
for his new cabin, located on the 
banks of the Mississippi river in the 
vicinity of St. Louis. Knowing 
that something was up, Mr. Lan- 
genberg watched to see the fun. 


Random Notes ano Sketches 


By Sidney Arnoso 


“The essence of humor is sensibility; warm, tender fellow- 
feeling with all ferms of existence.”’—Cari 
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Having satisfied his mind on the 
number of new shingles he was 
about to have, the negro stuck his 
boat-hook into the beast’s back to 
harvest his good fortune. There- 
upon the saurian emerged from his 
dream and, greatly to the surprise 
of the man-and-brother, took to the 
water, making a terrible commo- 
tion. Whereupon the negro was 
heard to exclaim: “Ah neva befo’ 
seen sech a cyclone as dat,” at the 
same time recovering his breath. 
“It done carry away de ruf of my 


house!” 
* ok OK 


Men 

The fact that poker has a repu- 
tation of being a manly game proves 
nothing to me. Although it is true 
that no two women are ever to- 
gether ten minutes without talking 
about their hair, it is my theory 
that men are the silly sex. Admiral 
Fiske’s assertion to the contrary, 
men (senators) start all the wars. 
Men have long parades, wearing 
plumes and circus horse collars. 
Men wear Ku Klux nighties. Men 
used to stand up at the bar and buy 
a round long after they had ceased 
to want a drink. Men giggle at 
dirty stories. Men play politics. 
Just make a list of most of the 
things which are known distinctly 
as manly (such as chawing ter- 
backer) and you will have a list of 
absurd affectations that women can 
never hope to copy. It is only when 
women attempt to ape the men that 


they become ridiculous. 
8--2 


Two of a Kind 

A soldier went to his colonel and 
asked for leave to go home to help 
his wife with her spring cleaning. 

“I don't like to refuse you,” said 
the colonel, “but I’ve just received 
a letter from your wife saying that 
you are no use around the house.” 

The soldier saluted and turned to 
go. At the door he stopped, turned 
and remarked: 
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“Colonel, there are two persons 
in this regiment who handle the 
truth loosely, and I’m one of them. 


I’m not married.” 
* * * 


A New Version of Smiles 

There’s a little store I’m owning 
and I like it mighty well, for my 
floors are always groaning with fur- 
naces for me to sell. And there’s 
lots to keep me busy hustling round 
till late at night; though at times 
I’m nearly dizzy, still my smile is 
always bright. 

Oh, it’s smiling when you're ach- 
ing, that’s the secret of success. No 
one knows your smile is faking, that 
you’re really in distress. All they 
see is what you’re showing, and it 
starts ‘em grinning, too, and the 
first thing that they’re knowing, 
why, they’re smiling back at you. 
When the folks come ’round a call- 
ing, and asking what’s in style, . 
though perhaps I know they’re 
stalling, I just let ’em have a smile. 
And I| keep it spreading wider as I 
talk about my wares, and make it 
sweet as cider, though I’m weighted 
down with cares. 

Pretty soon they start a buying, 
maybe nothing worth the while; 
but they never hear my sighing, for 
I never lose the smile. So they 
keep their trade a coming, ‘til it 
grows to quite a heap; that’s what 
keeps a business humming, what 
you sow so shall you reap. And a 
smile is advertising, telling folks 
that all is well ; it’s amazing and sur- 
prising what a little grin can sell. 
It’s a habit worth the getting, it’s a 
habit that will pay; let your smile 
be never setting and good things 
will come your way. 

* * * 
He'll Get Tired Eventually 

An attorney who advertised for a 
chauffeur, when questioning a negro 
applicant, said: “How about you, 
George, are you married?” 

“Naw, sir, boss, naw sir. Ah 
make mah own livin’.” 


* ck Be 


Natural History 


Teacher: “Why is the giraffe’s 
neck so long?” 
Sammy: “Because its head is 


such a long way from its body.” 
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The Editor’s Page 





Madison Local Will Support 
Uniform Mechanics’ Lien 


N THE last two issues of AMERICAN ARTISAN there 

has appeared the first tentative draft of the Uniform 
Mechanics’ Lien Act of the Standard State Mechanics’ 
Lien Act Committee working under Secretary of Com- 
merce Herbert Hoover. 

In order to show that some sheet metal contractors’ 
organizations are watching proposed legislation that is 
going to affect their businesses one way or another, we 
call attention to the fact that a letter has already been 
received from Frank X. Reinick, Secretary of the Madi- 
son, Wisconsin, Local Sheet Metal Contractors’ Asso- 
ciation, stating that the membership of this organization 
has placed on record its intention to support such legis- 
lation should it be presented to the state legislature of 
of that state for adoption. 

It cannot be denied that legislation that will protect 
the sub-contractor in his right to prompt payment from 
the general contractor or owner when his work is done 
and also to proper insurance of materials that are 
brought on the job is very much needed. 

The men who were selected by Secretary Hoover to 
perform this Herculean task have no sinister object or 
ulterior motive in drafting this uniform mechanics’ lien 
taking steps to give him that very thing. 

It is now the duty of the various groups in the build- 
ing industry whom the act was designed to help to voice 
their approval or present their criticisms, in order that 
the committee can modify the tentative draft to meet as 
many of the local conditions as they can. 

The United States Department of Commerce has 
undertaken this work solely with the view to be of help 
to the little fellow in the building industry. It is, there- 
fore, gratifying to note that some men in the sheet metal 
and warm air heating industries are awake to the 
assistance that their national government is attempting 
to be to them. 





Installer Must Absorb Know- 
ledge Himself 


ARM air furnace installers and salesmen can no 
longer doubt that the organizations such as the 
National Warm Air Heating and Ventilating Associ- 
ation and the Western Warm Air Furnace and Supply 
Association are working with every muscle and fibre for 
the betterment of the industry as a whole. Every pos- 


sible doubt on that score was removed at the recent 
meetings of these organizations, one at Urbana and the 
other at Chicago, Illinois. 

At Urbana the National did such things as to estab- 
lish a furnace rating formula, a thing which furnace 
installers have long wanted, and they also determined 


that no later than the next meeting of the association 
an educational program for the furnace installers and 
the furnace manufacturers’ salesmen will be arranged. 

At Chicago the holding of regional meetings in vari- 
ous parts of the country to which the installers will be 
invited was determined upon and this was a big step 
forward. 


From this it is seen that the manufacturers have quit 
talking about what the warm air furnace installer needs 
to make him a better business man and they are now 
do the actual studying. 

But the manufacturers cannot do it all. They can 
put the installers in a way to learning more about their 
own business, but the installers themselves will have to 
act. 





Furnace Installers Joining 
National Association 


T THE Urbana meeting of the National Warm 

Air Heating and Ventilating Association last week 
there were some sixty-five or seventy warm air furnace 
installers taken into that organization as associate mem- 
bers. Their membership dues were’ only $10. Their 
membership entitles them to attend the meetings of the 
association whenever these are held and to enjoy first 
hand the lectures on the research data that the research 
staff of the University of Illinois give at each meeting 
of the association. 

It is significant to note that associate memberships 
are being taken out at a more rapid rate at each meeting 
of the association. Warm air furnace installers in ever 
greater numbers are realizing that the National Warm 
Air Heating and Ventilating Association is doing a big 
work that could never have been accomplished in any 
other way. They are also realizing that their own sal- 
vation is largely dependent upon the success of the 
research and advertising work of the National. Conse- 
quently they are flocking in in ever greater numbers to 
join the association, not only to reap the benefits of the 
association, but to do their share in the work. 

The associate membership in the organization was 
designed primarily to give the warm air furnace installer 
a chance to help if he were so inclined. His $10 alone 
could not possibly give him an amount of advertising 
equal to that which he will reap from his membership 
in the National. 

Every warm air furnace installer who cares anything 
at all about the industry and its future welfare owes it 
to himself and to the industry to take out an associate 
membership in the National Warm Air Heating and 
Ventilating Association. Applications for membership 
should be made to Secretary Allen W. Williams, 174 
East Long Street, Columbus, Ohio. 
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Western Warm Air Furnace and Supply 
to Hold Regional Meetings 


Manufacturers to Bring Their Dealers and Sales- 
men—Much Other Work Done at Chicago 


HAT the Western Warm Air 
Furnace & Supply Associa- 
tion concurs in the furnace rating 
formula of the National Warm Air 
Heating and Ventilating Association 
was among the many important ac- 
complishments of the association at 
its meeting in the Sherman House, 
Chicago, December 3 and 4. 

President D. E. Cummings de- 
livered his annual message. He 
talked about the Standard Furnace 
Code, how hard it was to get it 
started and how it is now so per- 
fected that all the best engineers are 
recommending its use. 

Address of President D. E. 
Cummings 

The Western Warm Air Furnace 
and Supply Association was organ- 
ized primarily through the efforts 
of our present secretary, John 
Harry Hussie, and Fred Nesbit, of 
Omaha, for the benefit and welfare 
of the industry throughout the mid- 
dle west and also with the purpose 
of encouraging the general adoption 
of a Standard Code covering instal- 
lation of warm air furnaces, which 
at that time were not recognized at 
many points as strictly high-class 
heating equipment due to the abuses 
that had crept into method of erec- 
tion from time to time and were 
allowed to continue unchallenged 
by anyone in authority. 

You all will remember the tele- 
grams of protest and censure re- 
ceived from various sources when 
active work was started on the 
Code, but we now can look back 
with pride on results accomplished. 

The fact that our associate organ- 
izations, the better installers and all 
of the expert technical engineers of 
the states and Canada are now using 
and urging the adoption of this 
Code and also spreading propa- 
ganda in unorganized fields by 
means of literature and personal 





contact, which will mean a national 
common system of installing in a 
very few years, is indeed gratifying. 

Our problem this year was very 
similar. The Standard Ordinance 
was not going over as it should. A 
few cities, it is true, had adopted an 
ordinance, but at the majority of 
points the dealers were awaiting an 
authorized form bearing endorse- 
ment of a reputable body before 





Secretary John H. Hussie 


starting a definite campaign, and 
not anything had ever been issued. 

We were members of the Joint 
Ordinance Committee of all of the 
associations and had been for some 
time, but the work of this commit- 
tee was apparently hampered and 
held up by considerable detail and 
the difficulty of holding frequent 
midyear meetings. 

Our secretary’s files were full of 
requests for an authorized pam- 
phlet and after due deliberation we 
decided to appoint a separate asso- 
ciation committee and create a 
Standard Ordinance from the best 
practical and engineering data avail- 
able and deliver to our correspon- 
dents, bearing our endorsement and 
our endorsement only. We did not 


expect to produce a perfect ordi- 
nance at our first attempt and fur- 
thermore, thoroughly realized any- 
thing we edited would possibly be 
subject to considerable correction as 
conditions changed, but we realized 
necessity of satisfying our many 
friends throughout the trade with- 
out further delay. We expected, 
and still expect, to co-operate with 
the Joint Association Ordinance 
Committee and will unselfishly do . 
everything in our power to create 
a more perfect ordinance if possi- 
ble which may in time, perhaps, 
take the place of the one we have 
now adopted on association meas- 
ures. . 

We have never and are not at 
present striving for recognition, but 
are trying and will continue to try 
and advance everything that is 
needed for the benefit of our indus- 
try. We accept full responsibility 


_ for everything that goes out bear- 


ing our endorsement and in this 
particular instance the committee 
members courageously concluded 
the document with their personal 
signature as well as that of the 
association. 

Such a wonderful committee, 
such a chairman. Gentlemen, do 
you know two meetings were held 
three days after their appointment 
and the work concluded within four 
months? “Their work and that of 
the other committees has been re- 
sponsible for considerable progress 
this year from an association stand- 
point, and I want to take this occa- 
sion of thanking them all for sup- 
port they have given. 

As one of the younger members 
I accepted the position of chief ex- 
ecutive officer of this association 
one year ago with considerable fear 
and trembling, as I surely realized 
there were many men of broader, 
wider and more mature experience 
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available, but nevertheless did not 
want to shirk any responsibilities 
selected for me and decided in any 
event to carry on to the best of my 
ability. Gentlemen, the experience 
has been a lesson for me and the 
contacts I have made and the exam- 
ples of self sacrifice, energy and 
persistency I have observed will 
certainly be a great help for the 
balance of my career. 

You as a body have taught me a 
great deal more than I have been 
able to give to you and I want 
credit for accomplishments this 
year to go where they belong. 

To our Secretary. John Harry 
Hussie, bedridden in a_ serious 
physical condition, but never giving 
up, and his brilliant mind function- 
ing as actively as ever, directing 
our affairs in a highly efficient man- 
ner. 

Fred Nesbit. Without Fred’s en- 
thusiasm and driving power we 
would have been crippled and a 
great deal of constructive work 
overlooked. 

Herb W. Symonds. Ready and 
willing at all times to take on any- 
thing of a difficult nature and carry 
through even at considerable per- 
sonal inconvenience to himself. 

John B. Fehlig. What would we 
have done without good, dependable 
John? Statements, documents, 
books and everything pertaining to 
his office always in order. Further- 
more, always ready for additional 
work of any sort or nature. 

Vern H. Parks. Who accepted 
without question every task selected 
for him and brought it to a success- 
ful conclusion. 

J. Harvey Manny. Harve was 

the polished diplomat we sent out 
to pour oil on troubled waters when- 
ever friction developed and he al- 
ways had everything adjusted in a 
satisfactory manner before he re- 
turned. 
Rudy W. Menk. Whose engi- 
neering experience was always avail- 
able and his wide acquaintanceship 
assured competent counsel on any 
subject whenever necessary. 

Ralph W. Blanchard. His con- 
structive criticism helped produce 
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better methods and refine a large 
number of our measures. 

Miss Cohen and AMERICAN 
ARTISAN staff, Mr. Carter of Fur- 
nace and Sheet Metals, and Mr. 
Scott of Sheet Metal Worker, have 
been of great assistance in various 
ways and are entitled to a vote of 
thanks from the association as a 
body. 

‘My term of office is now drawing 
to a close and I want to extend my 
appreciation for this great co- 
operation I have received during 


. 





Treasurer John B. Fehlig 


the past year, and assure my suc- 
cessor of the same loyal support 
that I have been given. 

Mrs. Hussie, acting secretary, 
was then called upon to deliver the 
secretary’s address. 

Before proceeding with this she 
read some telegrams and _ letters 
which were sent to Mr. Hussie and 
the association. Telegrams express- 
ing regret that they could not be 
present were received from W. C. 
Markle and Allen W. Williams. 

A communication from Mr. 
Kealer, Instructor of Sheet Metal 
at the Washburn School, Chicago, 
stated that he had 120 apprentices 
attending the school one day a week. 
He wrote, “I understand you have 
a Standard Furnace Ordinance 
ready for distribution. I am sure 
this is very valuable and would con- 
sider it a great favor if you will 
send me copies.” 

From the American Foundry and 
Furnace Company came a request 
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for 15 copies of the National Warm 
Air Furnace Ordinance. 

From the University of Minne- 
sota came a communication, signed 
by Professor E. A. Stewart, thank- 
ing Mr. Hussie for copies of the 
ordinance already received and ask- 
ing for two dozen more. The For- 
est City Foundry and Manufactur- 
ing Company sent a request for 30 
copies of the ordinance. 

It was brought out that notwith- 
standing business in some parts 
of the country is not all that it 
might be, that the Western Associa- 
tion has experienced the busiest 
year of its existence. 

Report of Secretary John H. 
Hussie 

Notwithstanding the fact that bus- 
iness in some parts of the country 
has not been all that might be hoped 
for, the Western Warm Air Fur- 
nace & Supply Association has ex- 
perienced perhaps the busiest year 
of its existence. 

Standard Furnace Ordinance 
Established 

The outstanding feature of the 
activities of the association has, of 
course, been the preparation and 
publication of the Standard Fur- 
nace Ordinance. An ordinance such 
as this has been contemplated for 
some time, but it was not until our 
semi-annual meeting, which oc- 
curred last May, that definite action 
was taken. At that time President 
D. E. Cummings appointed a com- 
mittee with full authority to com- 
pile and publish a Standard Ordi-— 
nance based upon the Standard Fur- 
nace Code. This committee con- 
sisted of Fred L. Nesbit, J. Harvey 
Manny, V. H. Parks, H. W. Sy- 
monds and John B. Fehlig. With- 
in forty-eight hours after their ap- 
pointment, the members of this com- 
mittee had held two meetings, and 
within thirty days the ordinance 
was ready for the printer. On 
August 10th it was in the mail. 

This, I believe, established a rec- 
ord not equalled by any other com- 
mittee that has attempted a work 
of like importance. The demand 
for this ordinance proved so great 
that it was found necessary to have 
a second edition printed by the time 
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the first edition was off the press. 
Four thousand copies of the ordi- 
nance has been printed and a large 
proportion of that number distrib- 
uted. The demand has come from 
all parts of the country and from 
all classes of people, ranging from 
home owners to heating engineers. 
It is gratifying to note that several 
of these inquiries have come from 
those who are endeavoring to have 
such an ordinance passed in their 
home town, and I believe that an- 
other year will show great progress 
in this line. 
Discovers Obstacles with 
Contract 

I must apologize to the associa- 
tion for not having carried out fully 
the instructions given me to have 
the Standard Furnace Contract got- 
ten into shape for distribution. 
Through the courtesy of Furnaces 
and Sheet Metals I have some copies 
of the text of the contract which I 
have mailed out in the only one case 
where I had a call. 

I realize that the intention was 
that I should get this into a four- 


page form with proper headings and 


paragraphing. Here is the one 
great obstacle: When a dealer 
sends in for a bunch of contracts, 
he wants his firm name and town 
printed thereon. I do not see, there- 
fore, how it is possible to keep a 
stock on hand. I thought of leaving 
this heading blank and advising 
dealers to have their own printer fill 
in the space, but I very much fear 
that all that would be done wouid be 
to get a rubber stamp for the pur- 
pose, which would cheapen the 
whole affair in looks. 

Another matter that must be 
brought to the attention of the asso- 
ciation in the near future is the 
question of licensing sheet metal 
contractors, especially those install- 
ing furnaces. I am informed that a 
bill for such a law will be intro- 
duced this winter in the Wisconsin 
legislature and that the Wisconsin 
Sheet Metal Contractors’ Associa- 
tion will oppose its passage. This 
information is not official. There 
are easily two sides to this question. 
I will be the first to admit that we 
have altogether too many laws now, 
but I submit also that we have alto- 
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gether too many incompetent and 
irresponsible furnace installers. 

I noticed in a paper published in 
a large city sometime since that the 
City Council had refused a renewal 
of license to a certain large plumb- 
ing concern until such time as this 
firm completed certain jobs in such 
manner as the inspector deemed 
they should be done. You see how 
smoothly this works ; no arrests, no 
prosecution, simply no licensing un- 
til the firm makes the work satisfac- 
tory to the inspector. This would 
work equally well with furnace in- 
stallers. 

Our association must not attempt 
to dispose of this matter lightly, but 
I think a joint committee consisting 
of members of the National Asso- 
ciation of Sheet Metal Contractors, 
the National Warm Air Heating 
and Ventilating Association and our 
own association should take the 
matter up and announce that at a 
certain time the committee would 
be prepared to hear evidence on 
both sides of the question, just as a 
legislative committee would do. This 
committee would then be prepared 
to make a recommendation that 
might be conctirred in by all the 
associations. It is possible that our 
Joint Code Committee would han- 
dle this matter as well as their own 
duties. 

Wishes to Relinquish Duties 

With the completion of this year 
I regret that I find my health in 
such a condition that I must not be 
a candidate for the office of secre- 
tary another year. Considering how 
very kind the members have been to 
me in the past, it is impossible for 
me to say how much I regret being 
forced to make this statement. I 
certainly hope that the assocaition 
will continue to grow from year to 
year and continue its aggressive pol- 
icy in all matters pertaining to 
warm air heating. 

I wish also to especially thank 
President D. E. Cummings and his 
faithful Executive Board who have 
assisted in every way in preparing 
for this convention and to say that 
it certainly has been a pleasure to 
have worked with them during the 


past year. 


‘ are forgotten. 
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Mr. Cummings refused to accept 
the secretary’s resignation, leaving 
same to the Nominating Commit- 
tee. 

Mr. Cummings then called on the 
treasurer, John B. Fehlig, for his 
report. 

The financial standing of the 
association is in very good condi- 
tion. 

Mr. Nesbit then said that there 
were several recommendations that 
should be taken care of before they 
He said he also 
hoped that their good friends, the 
trade journals, would get as much 
of the report as possible. He moved 
that the secretary’s report be ac- 
cepted and adopted. It was sec- 
onded that the secretary's report be 
accepted. 

Mr. Nesbit said that in the 
president’s report there was made 
one recommendation as he remem- 
bered. That was that the associa- 
tion give a rising vote of thanks to 
the trade journals whe have been so 
large an influence in helping them in 
their work and given them a great 
deal of publicity and moved that 
that recommendation be given now. 

There was some discussion re- 
garding the printing of the Furnace 
contract blanks. He said many in- 
stallers want their own name and 
address and telephone number and 
maybe an illustration of the shop. 
Some one suggested that it probably 
could be handled like shop signs. It 
was moved and seconded that Mr. 
Hussie and Mr. Nesbit be the ones 
to formulate an intelligent method 
of printing the proposed blank. 

Mr. Vollbrecht of the Hays Cor- 
poration, Michigan City, Indiana, 
then delivered an address on “How 
to Determine Stack and Chimney 
Conditions.” Mr. Vollbrecht illus- 
trated his very instructive talk with 
slides. “It is a real pleasure to get 
together with a bunch of engineers. 
If we can do anything to help you 
gentlemen increase your efficiency, 
we will be glad to do so.’ 

Reason for unburned gases—1. 
Combustion space is not large 
enough for the type of fuel used. 

2. Lack of temperature. There 
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isn’t enough heat to burn the carbon. 

3. Gases not mixed properly. 

4. Insufficient air. Every door 
is shut in the furnace. First, the 
fire is smothered. 

In order to correct this, first, you 
want to find out how much excess 
air you have. Three instruments to 
use to determine losses are the draft 
gauge, the flue gas temperature ther- 
mometer and Hays Improved Gas 
Analyzer. 

Mr. Fehlig asked that Mr. Voll- 
brecht be given a roll of the mem- 
bers in order that he may send lit- 
erature published by the Hays Cor- 
poration. 

The president then appointed the 
following committees: 

Nominating: Fred Nesbit, chair- 
man; Art Weichert and Tom Pear- 


son. 

Executive Committee: George 
Harms, Sam Burgess and Mr. 
Munroe. 


Thanks were given to AMERICAN 
ArTISAN for the cigars and cigar- 
ettes. 

It was moved that the secretary’s 
report be acknowledged by telegram 
and a bouquet be sent.as well. How- 
ever, this had already been arranged 
for. It was moved and seconded to 
send the secretary a vote of thanks. 

Friday afternoon’s session was 
carried out as per program. Mr. 
Willman’s talk was based on the 
principle that sales and advertising 
are the most important factors in 
business. He said that the total 
number of manufacturers in this 
country have shown a one-third loss 
in the past ten years, but a 250% 
increase in value and a 10 to 12 
per cent increase in employees has 
been shown. 

The “big” manufacturers are the 
ones who have survived, and the 
little fellows are the ones who have 
’ gone under in a great measure, due 
to the fact that the “big” dealer 
recognizes the fundamentals of bus- 
iness and is not “hidebound” by 
traditions of yesterday. 

He mentioned the strong educa- 
tional campaign that has been car- 
ried on by the steam and hot water 
heating folks, and said that that 
was one of the reasons why 
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steam and hot water heating are so’ 
much more popular than warm air. 

He also told how retailers in De- 
troit, by cooperation, and concen- 
trated effort, had come to realize 
sales value of the window display. 

“The most important duty of 
your Association,” he said, “is to 
improve the merchandising methods 
and help your dealers sell their 
merchandise. You must help them 
educate the public to the fact that 
the warm air furnace is the most 
economical system of heating. First 
of all, determine a definite ‘objec- 
tive.’ Secondly, decide who are 
the men who can put your message 
across and help them do it.” 

President Cummings called on 
Mr. Reed, of the Reed Air Filter 
System, who gave an _ interesting 
talk on the necessity of air filtra- 
tion. 

The two most important develop- 
ments in warm air heating in the 
past few years has been the more 
general use of forced air and the 
introduction of the air filter. 

The steam and hot water man’s 
first objection to warm air furnace 
heat is that it is dirty. They have 
the public “sold on this point, even 
though it may not be true.” 

Once our furnace man has over- 
come that objection, it will be much 
easier to overcome sales resistance. 

Fred L. Nesbit, chairman of the 
Furnace Ordinance committee, told 
of the work his committee had done 
in preparing the Model Ordinance 
and said that his committee are will- 
ing to do everything they can to 
help put the Ordinance across in 
as many cities as possible. 

George Harms, chairman of the 
Textbook committee, told of the 
work that is being done by the Na- 
tional Association of Sheet Metal 
Contractors, and suggested that his 
committee withhold ‘any definite 
action until after the publication of 
this book. It undoubtedly would 
fill the bill. 

Mr. Walker, chairman of the 
Publicity committee, reported that 
his committee was ready to do 
everything they could as soon as 
they were given a definite job. 

It was suggested that the Public- 
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ity committee assist in putting 
across the Standard Ordinance. 

The banquet Friday evening was 
a very delightful affair. 

A splendid meal was enjoyed and 
those who came without a sufficient 
appetite soon worked one up by 
strenuous singing. 

Ros Strong was appointed song 
leader and he did a good job. 

Geo. Harms consented to lead the 
throng in singing “Illinois” and was 
loudly applauded. 

E. C. Dunning had the same hon- 
or thrust upon him in leading “Our 
Wisconsin.” 

Ray Walker made a suggestion 
that the oldest man, tallest man, 
shortest, fattest, baldest, handsom- 
est, etc., be assembled and made to 
sing each a line of a song. 

This was lots of fun and among 
those pulled up front by Ros and 
his willing assistants were John 
Kerch, Tom Pearson, Fred Nesbit, 
J. C. Miles, Ralph Blanchard, John 
Fehlig and F. J. Costello. 

Mrs. Hussie and Mrs. Sam Bur- 
gess were next called on for a duet 
number and it was remarkable how 
well their voices blended in perfect 
harmony. 

Harry McAvoy, magician, enter- 
tained with the able assistance of 
Herb Symonds, Ros Strong and 
Ralph Blanchard’s watch. 

Tom Pearson was called on to 
play Santa Claus and at this point 
Harvey Manny brought to light the 
Christmas tree. 

Fred Nesbit was presented with 
a little black baby. 

W. F. Angermeyer got a little toy 
and Ros Strong a tin whistle. 

Ralph Blanchard was given a 
trick balloon and Herb Symonds 
drew a pair of flaming red garters 
or arm bands. 

Tom Pearson told some good 
stories and made an appropriate 
speech with each presentation. 

Saturday Morning’s Session 

The Saturday morning session 
opened with “An hour with the Ed- 
itors.” Edwin A. Scott, of Sheet 
Metal Worker, was the first to 
speak. Mr. Scott said that the first 
duty of a good editor was to see 
that his paper contained material 
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which would be of service to the 
subscriber first, last and always. 

George J. Duerr, of AMERICAN 
ARTISAN, spoke on making boosters 
of the dealers. This address is 
published in full elsewhere in this 
issue. 

E. C. Carter, of Furnaces and 
Sheet Metals, spoke on keeping the 
dealer sold on warm air heating. 
Mr. Carter gave several concrete 
illustrations of how a prospect had 
been converted to the use of warm 
air by simply telling him the story 
of warm air heating. Mr. Carter 
also spoke of the warm air heating 
classes in the Chicago schools. 

W. C. Markle, of the National 
Sheet Metal Contractor, was unable 
to be present at the meeting. 

Association to Have a Slogan 

To the question, “Shall We Have 
a Slogan?” Mr. H. W. Symonds re- 
ported that he thought it would be a 
good idea to have a slogan. In sup- 
port of his contention, Mr. Sy- 
monds presented several slogans 
which he himself had worked out, 
so as to give the members some idea 
of what he had in mind. V. H. 
Parks moved that the matter of a 
slogan for the association be turned 
over to the publicity committee and 
it was so ordered. 

R. W. Menk reported for the 
resolutions committee. There were 
two resolutions submitted by the 
committee. One was to the effect 
that the association accept the 
formula and method of rating fur- 
naces which was promulgated by 
the National Warm Air Heating 
and Ventilating Association. The 
other was that the matter of* licens- 
ing sheet metal contractors be 
turned over to the ordinance com- 
mittee for investigation. Both mo- 
tions were agreed to. The other two 
members of the resolutions commit- 
tee were Ros. Strong and E. C. 
Dunning. 

The nominating committee was 
then asked to report. The election 
of officers which resulted from the 
report of this committee is as fol- 
lows: 

President, J. Harvey Manny. 

Vice-President, V. H. Parks. 
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Treasurer, John B. Fehlig. 

Secretary, John H. Hussie. 

H. W. Symonds and R. W. 
Blanchard were elected to the exec- 
utive committee. 

A rising vote of thanks was given 
to Mrs. John H. Hussie for the 
assistance she had given in discharg- 
ing the duties of the secretary’s 
office. 

It was voted to make Thomas W. 
Pearson special representative to 
round up members for the associ- 
ation. 

Immediately after the election of 
officers President Cummings turned 
the chair over to the new president, 
J. Harvey Manny, who then as- 
sumed the duties of that office. 

President Manny stated that it 
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was very necessary to have the fu- 
ture policy of the association laid 
down, in order that the committees 
could have some idea of the pleas- 
ure of the members in carrying out 
their work. 

R. C. Walker expressed a desire 
to have the mettings of the associ- 
ation taken to other cities. It was 
his contention that the establish- 
ment of regional meetings to which 
the salesmen and dealers could be 
invited would be the best way to 
make the association of the greatest 
possible use in educating the dealers 
in good business practice as well as 
in good furnace installation prac- 
tice. The matter was left to the dis- 
cretion of the executive committee 
of the association. 


Making Dealers Boosters Next Im- 


portant Step of Manufacturers* 


Dealers Must Be Made to Realize That They Are 
Connecting Link Between Maker and Buyer 


By Georce J. DUVERR 


WANT to talk briefly on the 

next important step that furnace 
manufacturers must make in popu- 
larizing warm air heating—that is, 
making your dealers boosters. 

The fine research work that has 
been accomplished at the University 
of Illinois, the vision of the men 
who not only saw the necessity for 
the Standard Furnace Code, but 
who had the ability and faith to 
carry out their ideas and attain the 
Code’s realization, the extensive 
association work, the large appro- 
priations in money, and the time 
and effort put in by the individual 
members, have all contributed 
effectively to the growing success 
of the industry. 

All that has been done, however, 
is only a means to an end—that of 
proving to the public the swperi- 
ority of the warm air heating sys- 
tem as a means to health and 
comfort without sacrifice of econ- 
omy. There can be no permanent 





*Address delivered at meeting of 
Western Warm Air Furnace and Sup- 
ply Association, Sherman House, Chi- 
cago, December 4, 1926. 


profit come out of advertising a 
product, even thougih it have merit, 
until all the factors in the chain of 
distribution are made to function 
efficiently. The dealer is the very 
important factor with which you 
should now be concerned, and your 
job is to gain his good will and 
help him to success, in order to 
make him a real booster for the 
industry. 

The problems which are facing 
the dealer, whether he is aware of 
them or not, are the obstacles which 
must be overcome before the indus- 
try can expand in any appreciable 
degree. The dealer, generally 
speaking, is not as yet using the 
best business methods. His shop 
is often untidy, poorly located. It 
often resembles more nearly a junk 
emporium than the establishment 
where a warm air heating system 
prospect might find reliable infor- 
mation. Its appearance is mislead- 
ing; it does not inspire confidence, 
which omission in itself is sufficient 
to defeat the main purpose. 

The personal appearance of the 
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contractor is often in keeping with 
that of his shop. In many cases he 
lacks initiative and is a poor adver- 
tiser. His attitude toward the bus- 
iness is that of the mechanic rather 
than that of the business man who 
has a meritorious service to offer 
to the public. His methods of do- 
ing business, in many instances, 
show a lack of ability to organize 
and to work out ideas for himself 
or to appropriate the successful 
methods of others, while at the 
same time discarding those which 
do not produce results. 

For instance, in a recent survey 
made by AMERICAN ARTISAN in 
connection with the issuance of its 
1926 warm air furnace annual, 
facts were revealed which show 
that the majority of furnace in- 
stallers do not fully appreciate the 
value of following up their installa- 
tions at regular intervals. They 
seem unable to understand the psy- 
chology back of maintaining the 
good will of the customier. Very 
often it happens that, in, theis esti- 
mation, sales and price are the two 
most important things. They go at 
their business as though they were 
selling objects—castings and ducts 
—rather than service in which the 
castings and all other apparatus are 
necessary, but only incidental. 

This is proved by the fact that 
only 38 per cent of those installers 
who were asked whether .or not 
they kept a follow-up index replied 
in the affirmative. In this connec- 
tion, it is significant to note that 
this 38 per cent is made up of what 
would .be termed class “A,” or at 
least “B plus” installers. . . 

No one will deny that the plan 
of keeping such an index is of value 
in “helping the installer-to keep in 
close contact with his customers. 
By so doing, the installer learns of 
any trouble that the customer may 
‘ experience and is able to correct it 
before that customer has had a 
chance to become dissatisfied with 
his heating system. Keeping the 
customer satisfied is the greatest 
advertisement that the warm air 
furnace installer could _ possibly 
have. 

The potentialities of this method 
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of doing business are great. All 
large Chicago mercantile houses 
employ it. Make a purchase of 
high-grade clothing or furniture 
and it will be unusual if you do not 
receive a letter from your retailer 
in a short time asking whether you 
are getting the satisfaction from 
your purchase you anticipated. 
But the majority of furnace men 
are not doing this, in spite of the 
fact that many furnace jobs can 
be secured in just this way, and the 
contractor who employs the follow- 
up system does not even have to 
meet competition to get them. It is 
the least expensive form of bus- 
iness getter, because there is noth- 
ing that a customer enjoys doing 
more than praising some purchase 
that is giving him satisfaction. Un- 
fortunately, the thing works both 
ways, and the friends are just as 
likely to be warned to keep away 
from Mr. Installer if the system he 
installed does not work right. The 
industry itself is given a black eye. 

Again, take the question of the 
house to house canvass. Our 
questionnaire showed that only 34 
per cent of the installers consider 
it worth while to “go out and get 
business.” And here again I want 
to point out that this 34 per cent 
are all in the class “A” and “B 
plus” group. 

Generally speaking, installers in 
the “B—” and lesser groups have 
no definite idea of what it costs 
them to do business or what per 
cent of profit they should make on 
each job. On the overhead charges 
made by furnace installers there is 
an extremely wide variation; TOO 
wide, in fact, even though you 
make allowances for differences in 
locality. These percentages run 
from a minimum of 5 per cent to 
35 and 40 per cent, while what the 
installer considers a fair profit 
ranges all the way from-10 to 40 
per cent. 

No one of you gentlemen will 
dispute the attraction of a well 
arranged window display. The in- 
stallers themselves are pretty well 
convinced that they ought to have 
displays, and apparently the only 
reason I can discover for their not 
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having them is that their shops are 
in bad locations or that their store 
space is so arranged that it will not 
permit the staging of a window dis- 
play. Apparently, the thought has 
not occurred to many of them to 
change their location so that they 
can take advantage of these well 
recognized sales adjuncts. 

One thing that the installers 
were pretty much agreed upon is 
that the sales letters sent out direct 
by the manufacturers are helping 
them to close sales. 

A second good sign is that the 
Standard Furnace Code is increas- 
ing in popularity. From the re- 
plies to our questionnaire, we find 
a 12 per cent increase in the num- 
ber of installers who have been 
converted to the use of the code 
since last year. But there are’ still 
a great number who have difficulty 
in interpreting the research data. 

That, very briefly, is the installer 
status today. 

Now about the relation between 
the manufacturer and the dealer. 
It is extremely doubtful whether 
the manufacturer and jobber are 
giving the dealer as much coopera- 
tion as they could. Perhaps, in 
their zeal to make sales, they lose 
sight of the broad cooperative 
movement which they have put 
under way, through their associa- 
tion work, to build up the industry 
as a whole. 

Perhaps the manufacturer’s 
vision is slightly clouded with the 
prospect for immediate sales. Such 
is the indication, at least, from a 
poll of the dealers made by AMER- 
ICAN ARTISAN on whether the fur- 
nace salesmen are willing and able 
to help them. The returns showed 
that 50 per cent of the dealers 
replied that the salesmen were com- 
petent and willing to offer sugges- 
tions about the work. “Only a few 
of them are capable of giving much 
assistance” was the characteristic 
answer. 

The manufacturer will have to 
change his attitude toward the 
dealer and adopt a helpful rather 
than a lais sez faire policy, It is, 
of course, realized that he must sell 
furnaces first of all, but, in so far 














86 


as possible and as rapidly as pos- 
sible, the change will have to be 
made. 

You men have got to 
boosters of your dealers before you 
can reap the full benefits of a co- 
operative advertising campaign. I 
have pointed out several ways in 
which the dealer is lax in his bus- 
iness methods. Upon you, gentle- 
men, and upon the trade papers 
rests the responsibility of educating 
the dealers into the use of proper 
business methods. They need guid- 
ance, and you can do your part in 
the work by seeing to it that your 
salesmen who call on these men are 
able and anxious to help them by 
seeing to it that every piece of 
mail you send to them is studied 
with the object of teaching correct 
business methods, and by availing 
yourselves wholeheartedly of the 
valuable assistance the trade papers 
can render you. The trade papers 
are making every effort to accom- 
plish as much of this educational 
work as they can, and they deserve 
your cooperation. 

The consumer, in the final analy- 
sis, is the judge of the industry’s 
ability to serve. Therefore, you 
manufacturers should cooperate 


make 
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with one another with the view to 
working toward refusing to sell to 
dealers unless they are able to 
qualify as Code installation ex- 
perts, and show definite signs of 
being able to assimilate ideas on 
good business practice. 

Pleasing the public is the key to 
success in any industry. There is 
no substitute for personal contact 
when such contact is properly 
established. All the advertising 
that the industry as a whole can 
do will never push warm air heat- 
ing permanently into popular favor, 
until that small but all-important 
link in the chain of distribution— 
the dealer—is made to realize his 
importance and responsibilities, first 
to the public of his community, and, 
secondly, to the industry of which 
he is a part. 

First make your dealers boosters. 
Then your advertising campaign 
will have quadruple the force that it 
will have if you sell indiscrim- 
inately, and leave the final factor 
in the distribution of your product 
to shift for himself. 

Remember that a sale, in this day 
and age, is not complete until the 
ultimate consumer is a satisfied and 
enthusiastic user of the product. 


Furnace Produces Excessive Con- 


densation on Windows 


On Another the Casing and Basement 
Get Very Hot, Though Rooms Don’t Heat 


HAVE a question that I would 

like to ask. We set up a new 
furnace some time ago ar] since 
firing that furnace up the windows 
steam up so badly that the water 
runs down the inside of the panes 
and onto the floor. The furnace is 
fired with coal. I thought perhaps 
you could give me some clue as to 
the reason for the excessive con- 
densation. 

We have another furnace that 
has been set up for some time but 
which fails to heat. We took a 
large cold air from the hall of 
the house, but no air went down 
through this duct at all. The fur- 
nace casing and the entire base- 


ment gets so het that we could not 
stand it. 

The owner burried 600 bushels of 
coal last winter and then heated the 
house with gas. So we took an- 
other cold air out of another room 
and placed it on the other side of 
the furnace. This, too, was with- 
out result. We checked the results 
of the second experiment with a 
thermometer, but could see not 
even one degree change. 

Can you help us on these ques- 
tions? I have taken AMERICAN 
ARTISAN for six years and get a lot 
of good ideas from its pages. 

M. S. McNEESE. 
New Brighton, Pa. 
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Auer Register 
Out With New 
Baseboard Register 

The Auer Register Company, 
Cleveland, Ohio, has completed dies 
for a new line of baseboard regis- 
ters, which will be ready for market 
about January 1, according to in- 
formation received from that com- 
pany. 

It is probable that the new regis- 
ter will be called the “Aristocrat,” 
although this is not yet a certainty. 

The new model is described as a 
one piece baseboard register, built 
on the square. It is said to have a 
22 per cent greater air opening; is 


The Register 
very decorative; protective grill 
front. 

The height from floor to box 
opening is 2% inches on all base- 
board registers. Some manufac- 
turers make this height 2 inches, 
and others, 2% inches, hence 2% 
inches is the happy medium since 
the boxes can be set % inch higher 
or lower when installing, to take 
care of this variation. 

For a limited time, so that their 
trade may match and even up stock 
on hand, the company will furnish 
the Economy and Colonial models 
in the original sizes and measure- 
ments. 

To insure yourself of getting the 
data on the new register, write to 
the Auer Register Company, Cleve- 
land, Ohio, for full details. 


Thank You, Mr. Cox, 


- We’re Glad You 


Like Our Paper 
To AMERICAN ARTISAN: 

Please find herewith a check for 
$3.00 in payment of a 2-year sub- 
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scription renewal to AMERICAN 
ARTISAN. 

I like your magazine and con- 
sider it far ahead of any other pub- 
lication for warm air heating men. 

Loren N. Cox. 
Wichita, Kansas. 





What Is the Easiest 
Way to Figure 
Depreciation? 

The “straight line” method is the 
easiest way to figure depreciation on 
fixed assets. This method divides 
the total cost of the asset by the 
number of years it is expected to 
last, and the result is charged off 
each year. For example, if a ma- 
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chine cost $2,000 and is expected to 
last 5 years, $400 would be charged 
to depreciation in each of five suc- 
ceeding years. In five years the 
machine can then be junked. 

Usually, however, the asset is ex- 
pected to bring something in the 
way of scrap at the end of the ex- 
pected life. In such event the scrap 
value (residual value) is deducted 
from the cost and the remainder is 
divided equally between the years of 
the life of the asset. If the scrap 
value were estimated to be $200, 
then $2,000 minus $200, or $1,800, 
would be divided by five, giving 
$360 to be charged to depreciation 
each year. 


The Travelling Man of the Future 
and Future of Travelling Man 


When Man Consumes More Than 
He Produces He Has No Value 


By W. F. KENNEDY 


HAT is the value of a man? 

A competent authority has 
stated he is worth the “totality of 
all his qualities in action, minus his 
consumption.” When a man con- 
sumes more than he produces, he 
has “no value” and becomes a para- 
site. When his. production just 
equals his consumption, he only jus- 
tifies his existence, but when his 
production exceeds his consumption, 
he becomes in degree an economic 
or social success—to himself, his 
associates, community or society at 
large. 

There is no desire to throw a 
bomb in the camp of the traveling 
man, for perhaps a great majority 
of us have at some time filled that 
role. Conditions have changed, how- 
ever, from those obtaining three or 
four decades ago; in fact are much 
different than even ten or fifteen 
years since. It would appear wise, 
therefore, to analyze the situation. 

Advertising cost, including cata- 
logs, circulars, etc., has only slight- 
ly increased in the last decade, while 
mail order, phone and direct house 
business in many cases has grown 
greatly. This may be due to the 


continued hand-to-mouth buying 
policy which some think is here to 
stay. 

Furthermore, frequent ordering 
(often in broken packages) in- 
creases the expense of handling in 
the order-filling, packing, trucking, 
invoicing and accounting depart- 
ments. While this is a sales prob- 
lem, that department is not contrib- 
uting to offset the burden nor being 
penalized for its existence. 

The Good Book tells us that “The 
laborer is worthy of his hire,” and 
again, “Thou shalt not muzzle the 
ox when he treadeth out the corn.” 
There is no intention to quibble, 
haggle or count pennies with the 
members of a necessary branch of 
modern business, but at the same 
time, neither should there be a pol- 
icy continued that pays double for 
having one piece of work done. 

A salesman is a man who sells 
things, or, as put by another, “A 
salesman is a man whose business 
it is to sell things.”” It was not so 
many years ago that the cracker- 
jack salesman was the buoyant, 
happy-go-lucky glad-hand chap who 
had a good-humored smile and a 
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questionable joke to pass out to his 
trade. 

Experience with the line in ques- 
tion—he would argue—wasn’t 
needed in order to sell goods; a 
salesman was a salesman (and he 
esteemed himself such) and knowl- 
edge of the merchandise was un- 
necessary for him to get his degree 
of B. S. (banner salesman) from 
the School of Business. 

We will have to admit with the 
little equipment he had this sales- 
man got along fairly well, mu¢h 
better than he would now, for char- 
acter means more today than ever. 
The traveling man today gets much 
more help from the house sales or- 
ganization than he ever did in the 
past. With the automobile he has 
access to his sales chief that he sel- 
dom had before. He can get samples 
of new items, tips on important 
price changes, leads on possible 
sales to certain customers, news of 
a new store starting up, and a hun- 
dred other helps that the means of 
transportation and communication 
of another day did not permit. 

The private auto or the public 
bus brings the salesman nearer to 
his customers, and, no less impor- 
tant, the railroads and independent 
commercial trucks bring the job- 
bers’ stocks closer to the dealers’ 
store, even if they don’t, as it some- 
times seems, bring the dealer’s cash 
nearer the jobber’s warehouse. 

This speeded-up transportation 
and communication has of late years 
increased the direct trading of the 
customer with the house sales de- 
partment. It has also limited or 
restricted the profitable trading area 
for the local jobbing house or dis- 
tributor and has developed efficiency 
to a wonderful degree. 

The dealer often wires, phones, 
or mails in his orders to the con- 
cern whose salesman will only be 
around several weeks later. The 
local dealer finds he can get quicker 
service by so doing and builds up 
an acquaintance with the inside 
sales force of his favorite jobber— 
something he never before had. 
Furthermore, the inside sales force 
is often the cream of the traveling 
group of a few years past and their 
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expert knowledge and personalities 
are perhaps the best the jobber 
could present to the trade. 

Again when a dealer is enabled 
to visit the jobber’s warehouse he 
gets a glimpse of many new items 
that the traveling man could never 
carry around or present as advan- 
tageously as can be done on the 
sample floor. 

In other words, a great deal of 
what the dealer has on his want 
book is coming into the jobber by 
mail, phone, or telegram and going 
out from his warehouse by freight, 
express, or parcel post. 

It is therefore increasingly nec- 
essary for the salesman to sell 
goods. The traveling man _ for- 
merly drained the want book, but 
now finds this source about dry. 
To fill his mission then, and justify 
his visit, he must book future or- 
ders; must show and explain new 
items ; must find out what the deal- 
er needs by having a general knowl- 
edge of the stock each merchant de- 
sires to carry, and then he must give 
genuine, advisory service in such 
matters as price trends, proper dis- 
plays and the salability of certain 
items in particular sections. When 
he writes up merely what’s on the 
want order book, the traveling man 
performs no real service. 

He must do more than preserve 
a personal contact with the dealer 
for the jobber. He must know his 
line intimately; especially must he 
be well posted and informed on the 
new items—those added since the 
last issue of his house’s catalog. He 
must have ability to arouse the in- 
terest of his merchant friend in 
these new items and to generate en- 
thusiasm and impart enough knowl- 
edge for dealer salesmen and clerks 
to in turn adequately present these 
new goods to the consuming public. 

In short, he must be more than 
simply a hand-shaker and a good 
fellow for if his calling is to endure 
and if the traveling man is to con- 
tinue a factor in a jobber’s business, 
he must actually close more trans- 
actions; do more of the mental 
work; secure a larger share of the 
business from his territory and so 
be the connecting link in rendering 
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a genuine service to both his house 
and his customer friend. 

If, as is so often stated, the local 
merchant will not buy until just the 
moment of need, if the local mer- 
chant will only buy a few days’ sup- 
ply, if in fact, the hand-to-mouth 
buying policy even remains where 
it is, to say nothing about increas- 
ing, then the actual value of a trav- 
eling force and the service it can be 
to a jobbing house must continually 
grow less, and less, and less. 

In some instances today the actual 
business written by the traveling 
force amounts only to 50 to 60% 
of the total business of the home. 
If the local merchant does not in- 
tend to buy until he has actually 
solid an article, there would appear 
to be no need of sending a compe- 
tent, high-salaried salesman to give 
them a handshake, a cigar, a good 
story and a parting request to re- 
member his house when he wanted 
some goods in a hurry and send the 
order by mail. 

We believe that there is a future 
for the traveling man but can’t say 
so much for the order taker in the 
light of the definition given, “A 
salesman is a man who sells things” 
—yes, there is not only a future, 
but a bright future and plenty of 
reward. The day, however, when 
any individual can just stalk over a 
given territory and say that so many 
counties or so many towns are my 
territory and the business—the 
whole business—that comes off that 
territory is the result of my work 
and is to be credited to my efforts, 
is passed. 

He must be able to do more than 
a letter, or a circular, or a direct- 
by-mail announcement can accom- 
plish and if he realizes this and 
sets himself resolutely to the task of 
planting, cultivating, watering and 
aiding in every way in the bringing 
of the crop to the fruit state, then 
he most certainly is entitled to his 
place in the scheme of distribution. 

If he is active and willing to 
work, even though he be not as 


_brilliant as some of his contempo- 


raries, he will bring up with a very 
satisfactory report. Written in 
large letters, however, in his call- 
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ing, is the word WORK, and he is 
foolish indeed who expects to get 
by on any other ticket. 

We believe there is a future for 
the traveling man, but we are 
pleading with him to take an in- 
ventory of himself to shake off the 
lethargy, to counteract by proper 
and legitimate methods the almost 
universal tendency to buy in little 
dribs, broken packages, small lots, 
to discourage, in fact, the buying 
by the merchant of orders that 
more nearly resemble “retail sales” 
and to represent his jobbing house 
as a jobber or a distributor organ- 
ized to render a jobber’s service 
and licensed to do business in his 
territory, anxious to render every 
service conceivable with good, mod- 
ern business practice but with equal 
fairness, insisting upon an order 
that a jobber can reasonably be ex- 
pected to fill. He must remember 
that he is traveling for a wholesale 
house, that he is quoting wholesale 
prices, that his house is organized 
to handle that class of business only 
and that above all he is the logical 
man to clearly present these facts 
to the merchant trade. 

When this is done, then the job- 
bing house, traveling man and the 
local merchant all stand to prosper 
and profit. 


L. J. Odets Made 
Vice President of 
Abram Cox Stove Co. 


The Abram Cox Stove Company, 
Philadelphia, have fecently made 
L. J. Odets Vice President of the 
company. Mr. Odets is taking the 
place of Mr. E. F. Glore, who left 
the company some time ago. He 
has charge of the sales and adver- 
tising of the company. 


Humidair, a 
New Humidifier, to 
Be Placed on Market 

The J. Roemer Heating Com- 
pany, Cleveland, Ohio, is placing on 
the market a new humidifier known 
as “Humidair.” This is, according 
to its manufacturer, the only hu- 
midifier on the market today that is 
equipped with an automatic hygrom- 
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If You Make Any Product of Sheet Steel 
Have It Listed in This Directory 


A directory is being compiled by this 
Committee which will list products 
that are made of Sheet Steel and will 
list the names and addresses of makers 
of such products under proper classi- 
fications and cross-indexes. 


When completed this directory will be 
placed in the hands of buyers for De- 
partment Stores, Hardware Stores, 
Building Supply Dealers and Mercan- 
tile Institutions of various kinds. 


No Charge for This Service 


This directory will be compiled and 
distributed entirely at the expense of 
this Committee. 


It is important, however, that if the 
work is to be of the most value to all 
concerned, its listings should be com- 
plete and accurate. 


If you manufacture anything from 
Sheet Steel and have not already fur- 
nished complete information to us 
regarding it, please let us have such 
data now. 


ao | STEEL 


TRADE EXTENSION COMMITTEE 
OLIVER BUILDING 


PITTSBURGH PENNSYLVANIA 





Mention AMERICAN ARTISAN in your reply—Thank you! 
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eter (a device for measuring the 
amount of moisture in the air.) It 
is pyramided in such a way as to 
expose a large area of water. 

Water is drawn from the city 
main, through filter and to evapora- 
tion cone in warm air chamber of 
furnace. Water drops into cup at 
top of cone and then overflows, 
filling sections and then carries sur- 
plus water, if any, through overflow 
pipe out of furnace. 

Humidity is controlled by increas- 
ing or decreasing the amount of 
water fed to coil. Thermometer and 
hygrometer indicate temperature 
and humidity of room. Flow of 
water is visible. 

Humidair is designed to fit all 
standard warm air furnaces and re- 
quires no special knowledge to in- 
stall. In old furnaces evaporator 
may be slipped into furnace through 
opening of a warm air delivery pipe. 








Mississippi Sheet Metal Contractors’ 
Association convention, Meridian, Mis- 
sissippi, January 18, 1927. Secretary 
J. C. Thomas, Corinth, Mississippi. 

West Virginia Hardware Association 
Convention and Exhibition, hg egy 
January 18, 19, 20, 21, 1927. James B. 
Carson, secretary, 4 Mutual Home 
Bidg., Dayton, Ohio. 

Mountain States Hardware and Im- 
lement Association Convention, Denver, 
) eee 18, 19, 20, 1927. W. O. Mc- 
Allister, Secretary, P. O. Box 513, 
Boulder. 

Texas Hardware & Implement Asso- 
ciation Convention, Dallas, Texas, Janu- 
ary 18 to 20, 1927. Dan Scoates, P. O. 
Box H, College Station, Texas, secre- 
tary 

‘Missouri Retail Hardware Association 

Convention and Exhibition, 
Hotel Statler, St. Louis, January 24, 25, 
26, 1927. F. X. Becherer, Secretary, 
5106 North Broadway, St. Louis. 

Indiana Retail Hardware Association 


olis, Exhibi 

january 2 25, 26, 27, 1927. G. F. Sheely, 
Secr reasurer, 911-913 Meyer 

ser Bank Building, Indianapolis. 

Oklahoma omen vale - Implement 
Association Conven headquarters, 
Masonic Tem rs Oklahoma City, oe 
ary 25, >, 1927. Charles 
Secretary-T: reasurer, 207-208 ai d 
Building, Oklahoma City. 

Kentucky Hardware and Implement 
Association convention and exhibition, 
Jefferson County Armory, Louisville, 
Kentucky, February I to 4, 1927. J. M. 
Stone, 200 se ar Building, 

Kentucky, secretary and treasurer. 

Wisconsin Retail Hardware nee 
tion Convention and Exhibition, head- 
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enster, ia, oo > 
ruary ; 
Rorzely, "ae t Green Bay Aven _Mil- 
waukee, Exhibit Manager. P. J. Jacobs, 
Secretary-Treasurer, Stevens Point. 
a Retail ey raw 
tion and Exposition, Pant ae! 
Linco 1 an iD Bite wg Hote 
n rge 
Se 414-419 Little Building, Lin- 
n 
Iowa Retail Hardware Association 
Convention, headquarters, Hotel Savery, 
Des Moines. Exhibition at Des Moines 
a a> nh ded 8, 
A. R. Sale, Secretary, Ma 
Michigan Retail wg o>! Conven- 


tion d Exhibition 
Michigan, February 8, s 10, eu bee 
Arthur J . Scott, 


ek Hotel, yen Exhibition 
State Armory, February 8, 9, 10, 11, 1927, 
John B. awe Secretary, City Bank 
Building, S 

North Dakota Retail Hardware Asso- 
ciation Convention and Exhibition, Grand 
Forks, February 8, 9, 10, 1927." C. N. 
Barnes, retary, Grand Forks. 

ance Hardware Association 
Convention, New Haven, February, 
1927. Henry S. Hitchcock, Secretary, 
Woodbury. 

Minnesota Retail Hardware Associa- 
tion Convention and greet St. ra. 
February 15 to 18, 1 
Treasurer, Charles H. eteNiasliet ~ 
24th Street, Minneapolis, innesota. 

Pennsylvania and Atlantic Seaboard 
Hardware Association, Philadelphia 
Commercial Museum, February 15, 
16, 17 and 18, 1927. Sharon E. Jones, 
Secretary-Treasurer, Wesley uild- 
ing Philadelphia, Pennsylvania. 

hio Hardware Association Conven- 
tion and Exhibition, Columbus, Febru- 
ary 15, 16, 17, 18, 1927. James B. Car- 
son, secretary, 411 Mutual Home Bldg. 
Dayton. 

Illinois Retail Hardware Association 
convention and exhibit, Hotel Sherman, 
Chicago, February 15, 16, 17, 1927. Leon 
D. Nish, 14 North Spring Street, Elgin, 
Illinois, secretary. 

California Retail Hardware and Im- 
plement Association Convention and Ex- 
hibition, Sacramento Memorial Audi- 
torium, February 15, 16, 17, 18, 1927. 
Hotel headquarters, The Senator. Le 
Roy Smith, Secretary, 112 Market 
Street, San Francisco. 

South Dakota Retail Hardware Asso- 
ciation Convention, headquarters, Coli- 
come, Sous Sioux Falls” February 22, So 24, 
urer, Nicatlet Avenue and 
Minneapolis. 

New England Hardware Dealers’ 
Convention and Exhibition, Mechan- 
ics’ Building, Boston, Massachusetts, 
February 22, 23 and 24, 1927. George 
A. Fiel, Secretary, 80 Federal Street, 
Boston. 

Michigan Sheet Metal and 
Contractors’ Association, Pantlind 
Franke Ede Marchi 2 Tia ~ 

ran er 
lin Street, S. E., Grand 

Indiana Sheet Metal aes 
convention, Hotel Severin, Indian- 
apolis, March 8, 9 and 10, 1927. L. W. 
Beach, Richmond, Indiana, secretary. 

Indiana Fur-mets annual conven- 
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tion, Hotel Severin, Indianapolis, 
March 8, 9 and 10. Harry R. Jones, 
308 Kenmore road, Indianapolis, sec- 
retary. 


Indiana Heating and Ventilating 
Association convention, Hotel Severin, 
Indianapolis, March 8, 9 and 10, 1927. 
Frank E. Anderson, Terre Haute, In- 
diana, secretary. 


Ohio Sheet Metal Contractors’ con- 
vention, Columbus, Ohio, February 
23, 24 and 25, 1927. W. C. Abbott, 
New Southern Hotel, Columbus, Ohio, 
secretary. 

Sheet Metal Contractors’ Association 
cad Saeas Aantaey of Taman. 
an s Auxiliary o ennsyl- 
vania, Hotel Bethlehem, 
Pennsylvania, April 5, 6 and 7, 1927. W. 
. re no yp 7253 Frankstown A venue, 

ittsburgh, secretary. George A. Hesky, 
314 Packer Avenue, Bethlehem, Chair- 
man Convention Committee. 

Southeastern Retail Hardware and 
Implement Association, composed of Ala- 
bama, Florida, Georgi 
Convention and Exhibition, 

April 19, 20, 21, 1927. Walter Harlan, 
Secretary, 701 Grand Theater Building, 
Atlanta, Georgia. 

Texas Sheet Metal Contractors’ Asso- 
ciation, Hotel Adolphus, Dallas, Texas, 
April 24 and 25. Harry Stanyer, Secre- 
= ogee ae 2422 Alamo _ Street, 


National Association of Sheet Metal 
Contractors, Adolphus Hotel, Dallas, 
Texas, April 26, 27, 28 and 29, 1927. 
W. C. Markle, Secretary, 850 West 
North Avenue, Pittsburgh, Pennsyl- 
vania. 

Arkansas Retail Hardware Association 
Convention, Little Rock, May, 1927. L. 
P. Biggs, Secretary, Little Rock. 

Mississippi Retail Hardware and Im- 
plement Association Convention and Ex- 
hibition, headquarters, White House, 
Biloxi, June 13, 14, 15, 1927. Buy Na- 
son, Secretary, Columbus. 

National Retail Hardware Association 
Congress, Mackinac Island, Michigan, 
June, 1927. H. P. Sheets, Secretary- 
Treasurer, 130 E. Washington Street, In- 
dianapolis, Indiana. 











| Retatt Hardware Doings | 








Arkansas 
Durham Brothers, Pine Bluff, have 
purchased the hardware stock of R. S. 
Thompson and Son. 
Illinois 
The hardware store of Ralph Sunkle 
at Hudson was destroyed by fire. The 
loss was estimated at between $20,000 
and $30, 
Iowa 
Hardware 
their 


Company, 
store to 


The Gardner 
Bauton, have moved 


Kentucky 
Grubbe, Scobie and Bartlett of Win- 
chester have moved their hardware busi- 
ness from the McEldowney Building to 
the Boston Building. 
Missouri 
J. S. Forsyth has purchased the stock 
and business of the Yaple’ Hardware 
Company, Burlington Junction, and has 
taken immediate possession. 
Wisconsin 
M.- B. Lendved’s new hardware store 
is open for business in its new building. 


» Boone. 
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EDicehmar, 


TRADE MARK ALL JOBBERS HAVE 
THEM OR CAN GET 
THEM FOR YOU 









INSIST UPON 
DIECKMANN 
ELBOWS AND SHOES 








The Ferdinand Dieckmann Co. Cininst, oui 


ee - —-————— 


Ps 
On the 


iy “"| Greater Humidity / 


IB. -and theWate rbury isEasier 2 


210 POvI ing, Today people are demanding MOIST warm air heat. It is paying dealers to cash 
no SUN in on this insistent demand with the furnace that really provides adequate 
moisture. This can’t be done with a deep pan placed on one side of the furnace. 
The WATERBURY has a large shallow water pan, 
placed right over the top of the combustion dome. 
This not only provides much greater evaporation but 
also even distribution of the moisture. 
The two gallon storage tank provided is removed 
for filling—a decided convenience. Full 
automatic control can be added at a slight 


extra cost. 
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: Don’t buck against the trend! Sell folks 
Ue simply oa they an. Wied ot ALL the big ° 
iithis tank— > eqpane of the Waterbury. Send in 
the coupon. 
nd put itin p ace/ Complete ene 
( Automatic if desir ed) pms neg shorts 











ee eee 


THE WATERMAN-WATERBURY CO. 








WATERBURY 1123 Jackson Strect N. E., Minneapolis, Minn. eS 
Send me at once complete details about the Waterbury and your agency proposition 
SE VIZIAASBAU Om | 
SPAT OFF PIPE OR PIPELESS | TD.» ceete<ode « ° . on et deeesedescesasanes | 
j Address ...... . ; sebehsataceeaan4 seadas “= 
a es eee ee ee ee ee 





Say you saw it in AMERICAN ARTISAN—Thank you! 
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Production and Shipm 


ents of Steel Prod- 


ucts Expected to Show Slight Down- 


ward Trend for December 


Demand for Nonferrous Metals 
Slow—Pig Iron Market Is Slow 


RODUCERS generally look for 

production and shipments to 
lose slightly more ground this 
month, as ‘s customary in the holi- 
day and pre-inventory season, but 
they sense that the downturn has 
largely spent itself. 

Steel corporation subsidiaries are 
operating at 74 to 75 per cent, while 
the average for the entire industry 
is about 70 per cent. 

Sentiment concerning the first 
quarter remains optimistic, as evi- 
denced by the fact that some pro- 
ducers are making concessions for 
December business, but are holding 
firmly for first quarter. 

November proves to have been a 
79 per cent month in steel ingot 
production and in point of tonnage 
was the second best November 
since the war. : 


The month’s total output was 
3,722,119 tons and the daily average 
rate 143,158 tons, or a recession of 
9 per cent from October. This 
compares with 3,909,900 tons and a 
daily rate of 156,116 tons for last 
November. It is almost 20 per cent 
greater than in November, 1923. 
Pig Iron 

Steelmaking grades of pig iron 
at Pittsburgh have been reduced 50 
cents, although inquiries are out to 
test the market and no sales have 
been made in the past week. 

Basic now is quoted $19, valley, 
and Bessemer $20, valley. Malle- 
able is available in large lots at $19. 
Small carload sales continue to be 
made by several sellers at $20, val- 
ley. 

Foundry iron is $19 to $20, base, 
valley. 

Consumers are specifying liber- 
ally against contracts, resulting in 
high shipping rates. Some inquiries 
received by middle interests are 
coming from distant points, south- 


ern Ohio and eastern Indiana in- 
cluded. 

An inquiry from the Cincinnati 
district involves 4,000 to 5,000 tons 
of northern foundry iron. Melters 
in this district are withholding first 
quarter inquiries. 

Basic sales in November averaged 
$18.50 a ton, compared with $18 in 
October and $19.81 in November, 
1925. Bessemer averaged $19.94 a 
ton, compared with $19 in October 
and $20.88 in November, 1925. 

At Chicago, December shipments 
indicate a rate approximating the 
November shipments, and hold-up 
orders are lighter than expected. 

Output in the Chicago area in 
December will not exceed 100,000 
tons. Some second quarter iron is 
being booked. 

The price is $21, Chicago fur- 
nace, for No. 2 foundry and mal- 
leable. 

Pig iron sales are at low ‘ebb at 
Birmingham. Quotations remain 
firm at $20, base.. Furnace inter- 
ests are confident buying for first 
quarter will be under way soon. 
Copper 

Copper buyers apparently were 
waiting for the price of this metal 
to reach 13.50 cents Connecticut 
(13.621%4 cents midwest), for as 
soon as this level was reached the 
market became active. It had been 
unusually quiet for several weeks. 

Buying began on a large scale 
Friday noon and by Monday after- 
noon as much as an average week’s 
business had been done. Some pro- 
ducers then began to pull away 
from the 13.50-cent figure and to- 
day the market was full %-cent 
higher. Copper wire prices were 
cut 4 cent December 3, but an ad- 
vance of % cent was announced in 
copper wire in line with renewed 
strength in the copper market. 


Tin 

Buying of tin by users has been 
light on most days lately and with 
more metal reported shipped from 
the Far East the market sagged to 
70 cents on spot Monday and about 
¥% cent less for December arrival 
and approximately 1 cent down 
each succeeding month. Today spot 
dropped to 69.75 cents. 

Lead 

Lead dropped to 7.90 cents, New 
York, Monday afternoon after 
some open market prices had ap- 
peared at above this level several 
days ago. 

For about a month lead has been 
the most steady of the metals at 
8.00 cents, New York. It has been 
in fairly active demand while other 
metals have been slow. 

Zinc 

Demand for zinc has been dull 
and with only limited tonnages mov- 
ing prices have steadily declined. 

Zinc sheet prices were cut % 
cent to 11.50 cents, the first change 
in price of this commodity since 
last July. 

Solder 

Chicago warehouse prices on 
solder are as follows: Warranted 
50-50, $43.25; commercial 45-55, 
$40.25, and plumbers’, $37.25, all 
per 100 pounds. 

Old Metals 

Wholesale quotations in the Chi- 
cago district, which should be con- 
sidered as nominal, are as follows: 
Old. steel axles, $16.50 to $17.00; 
old iron axles, $21.00 to $21.50; 
steel springs, $16.00 to $16.50; No. 
1 wrought iron, $12.25 to $12.75; 
No. 1 cast, $15.75 to $16.25, all 
per net tons. Prices for non-ferrous 
metals are quoted as follows, per 
pound: Light copper, 9 cents ; zinc, 
4% cents, and cast aluminum, 16 
cents. 
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EVERYTHING USED IN 
WORK 


SHEET METAI 





QUICK SHIPMENT 


FROM CLEVELAND WAREHOUSE 


Charcoal Bright Tin Plate 


Up to 4A Grade 
Up to 4X Gauge 


Imported Dairy Tin Sheets 


Up to D4x—48x96 Size 


Monel Metal 


No. 18 to 24 Gauge 
Hot Rolled and Cold Rolled Polished 


Osborn’s Lead Cote Sheets 


No. 18 to 28 Gauge 


& | 1 OSBORN CO 
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This Is the Fire Pot You Need 




















CHICAGO STEEL CORNICE BRAKES 








Labor Costs Fall 
Before this Worker’s Tools 


Whether it’s cutting, forming, punching, or solder- 
ing, the artisan who works with ARMCO Ingot 
Iron does it easier—and better. 


This is why purer iron, with its purer, tighter zinc 
coating makes possible the saving of time and labor 
costs, in the shop and on the job. 


Shall we show you how it works out in actual 
practice? There is no obligation—just fill out the 
coupon and slip it into an envelope. 


The American Rolling Mill Company 
Middletown, Ohio 


Export: The ARMCO International Corp. 
Cable Address: ARMCO, Middletown 


ARMC 


INGOT IRON 
The Purest Iron Made 


A 
4 
a . 
4 
4 


a The American 
4 Rolling Mill Co. 
A Middletown, Ohio 











4 Send me a copy of 
4 ‘“*Rust-Resisting Sheets 
a and Sheet Products”’ 
4 
A Pe ert ea ann eee 








Say you saw it in AMERICAN ARTISAN—Thank you! 
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Chicago Warehouse Metal and Furnace Supply Prices 


AMERICAN ARTISAN AND HARDWARE RECORD is the only 
publication containing Western Hardware and Metal prices corrected weekly. 


AMERICAN ARTISAN 


December 11, 1926 





METALS 


PIG IRON 
Chicago Fdy., No. 2 
Southern Fdy., No. 2 
Lake Superior Charcoal. 
Malleable 


FIRST 
Ic fe 112 ep EEN: 
Ix -. 29 
Ixx 
IXxxX 
IXXXX 20x28 


TERNE PLATES 
Per Box 


20x28, 40-Ib. sheets $27 90 
20x28, 40-Ib. sheets 
20x28, 26-Ib. sheets 
20x28, 25-lb. 112 sheets 
20x28, 20-Ib. sheets 
20x28, sheets 
20x28, sheets 


“ARMCO” INGOT IRON PLATES 
No. 8 ga. up to and including 
% in.—100 Ibs $4 


et BRIGHT 
PLATES 


COKE PLATES 
Cokes, 80 Ibs., base, 20x28.$13 
Cokes, 90 Iibs., base, 20x28. 13 80 
Cokes, 100 ., base, 20x28. 14 
FL ge base, Ic 


BLUE ANNEALED SHEETS 


g per 100 Ibs. $2 80 
“Armco” 10 ga..per100lbs. 4 00 


ONE PASE OF oon ROLLED 


“ARMCO” GALVANIZED 
“Armco” 24....per 100 Ibs. $6 


GALVANIZED 


- per 100 Ibs. 
.. per 100 lbs. 
.- per 100 Ibs. 
.- per 100 Ibs. 


. -Pper 100 Ibs. 


per 100 Ibs. 
per 100 Ibs. 


In Slabs 


SHEET ZINC 


Cash Lots (600 Ibs.) 
Sheet Lots 


Sheets, 
Mill B 
Tubing, seamless base 

sBe&s 


Chicago base 
ase 


HARDWARE, SHEET 
METAL SUPPLIES, 
WARM AIR FURNACE 
FITTINGS AND ACCES- 
SORIES. 


American Pig 
Bar 


Sheet 


Full Coils 
Cut Coils 


per 100 Ibs. 
per 100 Ibs. 


TIN 


-+-per 100 Ibs. 


Pig tin 
per 100 Ibs. 


ASBESTOS 


Paper up to 1/16 
Roll board 
Mill board 3/32 to %.. 
Corrugated Paper (250 

sq. ft. to roll)....$6.00 per roll 


BRUSHES 


Hot Air Pipe Cleaning 
Bristle, with handle, each.$0 85 


Flue Cleaning 


Steel only, each 


BURRS 


Coppers Burrs only 40-2%% 


CEMENT, FURNACE 
American Seal, 5-lb. cans, net $ 40 
American Seal, 10-lb. ¢ans, net 80 
American Seal, 25-lb. cans, net 2 00 
Pecora per 100 Ibs. 7 51 


CHIMNEY TOPS 


Iwan’s Complete Rev. & 
Vent 

Iwan's Iron Mountain only... 

Standard 30 t 


CLINKER TONGS 


Front Rank, each 
Per doz. 


Damper 
Acme, — all tail pieces, 


per 
Non Rivet tail pieces, 
per doz. 


COPPERS—Soldering 
Pointed Roofing 


Ib. and heavier per Ib. 40c 
() an | Seeerren TET eee ee per Ib. 45c 
2 TR ov cbeceeePecsses per Ib. 48c 
BO Ewe de ate be eesee cd per Ib. 55c 
1 UR Codoctecocsccves per Ib. 60c 


CORNICE BRAKES 


Chicago Steel Bending 
Nos. 1 to 6B 


CUT-OFFS 


Kuehn’s Korrekt Kutoffs: 
Galv., plain, round or cor. rd. 
standard gauge 40 
26 gauge 


“Yankee” Hot Air 

7 inch, each 20c, doz 

8 inch, each 25c, doz 
9 inch, each 30c, doz 
10 inch, each $2c, 


Smoke Pipe 


7 inch, 
8 inch, 
9 inch, 
10 inch, 
12 inch, 


Reversible Check 


9 inch, each 


DIGGERS 
Post Hoie 
Iwan’s Split Handle 
(Eureka) 


4-ft. Handle.. 
7-ft. Handle...per doz. 


Iwan’s Hercules pattern, 
per doz. 14 90 


$14 00 
36 00 


-per doz. 


EAVES TROUGH 
Galv. Crimpedge, crated.75 & 5% 


ELBOWS 
Conductor Pipe Milcor 


Galv., poe or corrugated, 
round flat Crimp. 


28 Gauge 
26 Gauge 
24 Gauge 


Square Corrugated 
No. 28 Gauge 
26 Gauge 


Portico Elbows 


Standard Gauge Conductor Pipe, 
plain or corrugated. 


Not nested 
Nested solid 


1-piece Corrugated. — Blue 
“Milcor” No. 28 ga 


7-inch 


Adjustable—Uniform Blue 
“Miiboos’* No. 28 Gauge. Uniform 


WOOD FACES—50% off list. 


FENCE 


2%% (100 rods)... 
4%% (100 rods).... 


$28 68 
42 62 


FILES AND RASPS 


Heller’s 
American 
Arcade 
Black Diamond 
Eagle 

Great Western 
Kearney & Foot 
McClellan 
Nicholson 
Simonds 


(American) 


Otto Bernz Co. 


East of west boundary line of 
Province of Manitoba, Canada, 
No. Dakota, So. Pakota, Nebras- 
ka, Kansas, Oklahoma, Amarii- 
lo, San Angelo and 

Texas 

West of above boundary 


Clayton & Lambert's 


East of west boundary line of 
Province of Manitoba, Canada, 
No. Dakota, So. Dakota, Ne- 
braska, Kansas, Oklahoma, Am- 
arillo, San Angelo and Laredo, 
Texas 52 

West of above boundary ..48% 


Geo. W. Diener Mfg. Co. ~ 
No. 02 Gasolene Torch, 1 
qt. 


No 0250, Kerosene, 
Gasolene Torch, 1 Avg 

No. 10 Tinners’ Furn 
Square tank, 1 gal.. 

No. 15 Tinners’ Furn. 
Round tank, 1 ga 

No. 4 Gas Soldering Fur- 


nac 
No. 
Soldering 


1 10 Automatic 
Furnace 


Double Blast Mfg. Co. 
Gasolene, Nos. 25 and 36. 6¢% 


Quick Meal Steve Co. 
Vesuvius, F. O. B. St. Louis 30% 
(Extra Disct. for large 
quantities) 


Chas. A. 
Buzzer 
Buzzer 
Buzzer 
Buzzer 
Buzzer 


GALVANIZED WARE 
a. poses, after made), 


Snate Bt Pirongeh. A, 25- hry 
ackets 
nar age Strength, A, “34 “to 40- 
in. bracket 
aan "Strength A, all other 
brackets Ge 
Double Strength A, all sizes. [82% 


HANGERS 
Conductor Pipe 
Milcor Perfection Wire... 
Eaves Troug 
Mileor Eclipse Wire 
Mileor Triplex Wire. 0% 
Milcor Milwaukee Extension 10% 
Milcor Steel (galv. after 
forming) List plus....12%% 
Mileor Selfiock EB. T. Wire, 
List plus 


-25% 


HOOKS 
Bex 
Vv. & B. Ne. 1, each 
Conductor 
Milcor 


“Direct Drive” Wrought 
Iron for wood or brick. 


. & B. No. 1, each 


--15% 


HUMIDIFIERS 
“Front-Rank,” Automatic 


In single lots 

In lots of 10 or more.... 
In lots of 25 or more... 
Vapor pans, etc., each 


LIFTERS 


Stove Cover 


per gro. $6 00 
4 76 


MALLETS 


Hickory per doz. $2 25 


Galvanized steel mitres, 
caps, end pieces, outlets... 


Milcor 
Galv. one piece stamped. .40% 


and 
30% 


Cut Steel 
Cut Iron 


Wire 


(Continued on page 96) 














December 11, 1926 





The NEW IMPROVED ‘*‘STANDARD ad 
Rotable Ventilator 
-™ This favorite cone-shaped ventilator 


4) is now improved in several impor- 
tant points. 
The weight of the ventilator body is 
~ carried on a concave thrust 
nested in the apex of the 
a body. This bearing turns 
upon the pivot ~ pay of the station- 
ary center spind 
The bronze Guide Bushings are now 
made of non-corrosive bronze which 
minimizes friction and any tendency 
to screech when body is rotating. .s 


There are other new features. Write 
today for new catalog and price list. 


STANDARD VENTILATOR CO., LEWISBURG, PA. 








Patents pending 








PERFORATED METALS 






All Sizes and Shapes of 
In Steel, Zinc, Brass, Copper, Tinplate, etc. 
For All Screening, Ventilating and 
EVERYTHING PERFORATING META 


THE HARRINGTON ¢ & KING PERFORATING (0 











FEOLUS 
FOR HOMES 


The home should be prop- 
erly ventilated—few of them 
are. Here is a sales oppor- 
tunity often overlooked by 
the average Sheet Metal 
Worker, but one which offers 
a lucrative business to those 
who take advantage of it. 


Used in Every State FEolus-Dickinson Co. 
in the Union. Vent Makers Since 1888 
SPECIFY SOLUS “OSC 
VENTILATORS Phone: Lafayette 1862-1863 





The 12-Cylinder Ventilater 








ROYAL ee 


VENTILATORS 10?- Weite for cntaice. 
ROYAL VENTILATOR CO., Philadciphia, Pa: 








AMERICAN ARTISAN 


cAt the ; INLAND STEEL COMPANY 
38 South Dearborn Street, Chicago 
Service | works: indiena Harbor, ‘ladiene Milwaukee, Wisconsin 
Chicago H e Illinois 
of Steel Branch Offices and Representatives 
Users ST. PAUL «+ ST. LOUIS «+ SALT LAKF CITY + MILWAUKEE 
KANSAS CITY « NEW ORLEANS « EL PASO 





ART METAL 
CEILINGS 


and 
SIDE WALLS 


The kind that sell and satisfy 


have just recently issued a new 108-page book of 
new designs—patterns that are up-to-date and good 
looking. We use only high grade metals and our ma- 
chinery is the latest and best, producing clearly stamped 
figures. 
Friedley-Voshardt Metal Ceilings are easy to erect—they 
fit and stay put—they sell and satisfy. 
If you have not received a copy of our new catalog write 
for your copy today 
ZINC—COPPER—LEAD 
STAMPINGS 


We are specialists in the field of Sheet Metal 
Architectural Ornaments. Write for our catalog. 


F riedley-Voshardt Co. 


Factory: 
733-737 a Halsted St. 761-777 Mather Street 
CHICAGO, ILLINOIS 




















= 








Send for catalog today 


VIKING SHEAR 


Compound LEVER Handle—Removable Blades 


A child can work therm 


VIKING SHEAR CO., Erie, Pa. 

















When writing mention AMERICAN ARTISAN—Thank you! 





AMERICAN ARTISAN 
Markets—Continued from page 94 


ADVERTISERS’ INDEX 


The dash (—) indicates that the advertisement runs 
on a regular schedule but does not appear in this issue. 


A 

Aeolus Dickinson Co. 
American Foundry & Furnace 

Co. 
American Furnace Co. 
American Rolling Mill Co. 
American Steel & Wire Co... 
American Tube & Stamping Ce. 
American Wood Register Co.. 
Arex Co. 


Brillion Furnace Co. 
Burgess Soldering Furnace Co. 


Cc 
Chicago Elbow Machine Co.... 
Chicago Furnace Supply Co.... 
Chicago Solder Co. 
Clark-Smith Hardware Co.... 
Clayton & Lambert Mfg. Co.. 


Cleveland & Buffalo Transit Co. 


Cleveland Castings Pattern Co. 

Cleveland Co-operative Stove 
Co. 

Coes Wrench Co. 

Connors Paint Co., 

Cortright Metal Roofing Co.... 

Copper & Brass Research As- 
sociation 


Davis and’ Co., Inc., C. Ss. . 
Diamond Mfg. Co. 

Dieckmann Co., Ferdinand... . 
Diener Mfg. Co. 

Double Blast Mfg. 
Double-Duty Mfg. Co. 

Dreis & Krump Mfg. 
Dunning, Inc., E. C. 


E 
Eaglesfield Ventilator Co. ..... 
Excelsior Steel Furn. Co. 


F 
Fanner Mfg. Co. 
Floral City Heater Co. 
Forest City Fdy. & Mfg. 
Fort Shelby Hotel 
Friedley-Voshardt Co. 
Friedman & Peck 


G 
Gerock Bros. Mfg. Co. 
Granite City Steel Works..... 
Gray & Dudley Co. 
Great Lakes Supply Co. 


Hall-Neal Co. 

Harrington & King Perf. Co.. 
Hart & Cooley Co. 

Henry Furnace & Fdy. Co.... 
Hero Furnace Co. 

Hess-Snyder Co. 

Hessler Co., H. E. 

Homer Furnace Co. 

Hopson Co., W. C. 


I 
Independent Register & Mfg. 
Coe. 
Inland Steel Co. 
International Heater Co. 


Kernchen Co. 
Kirk-Latty Ce. 
Kruse Co. 


Lalance & Grosjean Mfg. Co. 
Lamneck & Co., a E. 
Langenberg Mfg. 

Lennox Furnace = 

Liberty Foundry Co. 

Lupton’s Sons Co., David.... 


Marshalltown Meater Co. 

Marshalitown Mfg. 

May-Fiebeger Co. 

Merchant & Evans Co, 

Meyer Bros. Co., F., 

Meyer Furnace Co., The 

Milwaukee Corr. Co....... ee 
..Front Cover and Back Cover 

Monitor Furnace Co. 

Mt. Vernon Furn. & Mfg. 

Mueller Furnace Co., L. J.... 


National Enameling & Stamp- 
ing Co. 

National Heatcraft Inst. 

New Jersey Zinc Sales Co., The 

Northwestern Stove Repair Co. 


Oakland Fdy. Co. 
Osborn Co., The J. M. & L. A. 


P 
Parker-Kalon Corp. 
Peck, H. BEB. 
Peck, Stow & Wilcox Co.... 
Pecora Paint Co. 
Peninsular Stove Co. 


Quaker Mfg. 
Quick Meal Stove Co. 
Quincy Pattern Co. 


Robinson, A. H., Co. 
Robinson Furnace Co. 
Roemer Heating Co., J. 
Rock Island Register Co. 
Ross-Gould Co. 

Royal Ventilating Co. 
Rybolt Heater Co. 


Sall Mountain Co. 

Schwab & Sons, R. J. 
Security Stove & Mfg. Co.. 
Sheet Steel Trade Ex. Comm. 
Special Chemicals Co, 
Standard Fdy. & Mfg. Co... 
Standard Furn. & Supply Co... 
Standard Ventilator Co. 
Stearns Register Co. 

St. Louis Heating Co. 

St. Louis Tech. Inst. 
Sturtevant Co. 

Success Heater Mfg. 


Tayco Register Shield Co. 
Taylor Co., N. & G. 
Technical Products Co. 
Tuttle & Bailey Mfg. Co. 
Thatcher Co. 


Unishear Co., The, Inc. 
Utica Heater Co. 


Vedder Pattern Works 
Viking Shear Co. 


Warm Air Furnace Fan Co.... 
Walworth Run Fdy. Co. 
Watermann-Waterbury Co. 
Western Steel Products Co.... 
Wheeling Cor. Co. 

Whitney Mfg. Co., W. A. 
Whitney Metal Tool Co. 
Williamson Heater Co. 

Wise Furnace Co. 


Ziener Aluminum Solder Co.. 


NETTING, POULTRY 
be cee before weav- 


ceccccccesecescccs Oe 


in, 
Galvanised after weaving.52 


PASTE 
Asbestos Dry Paste: 
200-lb. barrel 
100-Ib. barrel 
36-1b. Bia ebwene 
a 5ea9 


b. bag ’ é 
Hr Ib. cartons ......+.. 
PIPE 


Cor. Rd., Plain Rd. or Sq. 


“Interlock” Galvanized 
Crated — nested on... sus 
Crated and not’ ‘nested 
(all gauges) .........70-16% 
“Mileor” ..“Titlelock” ..Uniform 
Blue Stove 
28 ga § inch U. C. 
eccceccesnensese GA OD 
28 gauge, 6 inch U. C. 
n cence cos dceenovns, OO OO 
28 ga 7 inch U. C. 
os ee cs aes 14 00 
nest “ 16 00 
30 a . 
10 60 


weer tie ee 


T-Joint Made up 
6-inch, 28 ga.... 


-5 
8% 


-Per lov 323 60 


Furnace Pipe 
— Wall Pipe and 


single Wail Pips, 
Galvanized and Black 
aiicor Gal Galvanised 


- + - 40% 
+++ 40% 
40% 


eee eee ee wee eeee 


Lead 
Per 100 Ibe. ........+--.$12 50 


POKERS, STOVE 
Wr't Steel, —s wor bent, 
Nickel Plated, “coil ‘handles 


$0 75 
1 10 


PUTTY 
Cae vay. 

TES snc cetepetonen «+--83 40 
QUADRANTS 
Malleable Iren Damper ....10% 
REDUCERS—Oval Stove Pipe 

Per Doz. 
7—6, 1 doz. In carton......§2 00 


BASEBOARD REGISTERS 
Bexecelsier ...ccseccsecees «+. -50% 


FLOOR REGISTERS AND 
BORDERS 


Steel ‘one Semi-Steel........40 
In lots lesa than 60... .884 
so ge. 


Base ovses : 
In lote less 


than 60... "88% 
Adjustable Ceiling 
Ventilators 


*Pinted,” =n 
a 
im tote tees iy $0... “da% 
Register 
Vida te BBr42..... 26+... FON 


e egister , 
14x14 te 38x42.............68 
In lots less than 66... 808 


RIDGE ROLL 
seevees wai? ** 


15-1 
“bon 


Mileer 
Galv., Plain Ridge 
v’dla 


crat 
Globe Finials for has: "Rell. 
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ine fomeek 
Best grade, slate surf. prep’d $2 30 
Best tale surfaced.......... 3 66 
Medium tale surfaced...... 2 00 
Light tale surfaced......... 1 20 
Red Rosin Sheeting, per ten 67 00 


SCREWS 
Sheet Metal 


7, 4x%, per gross.....$0 62 


No. 10, %x3/16, per grees 63 
No. 14, %x%, per gross.... 89 


SHEARS, TINNERS’ 
& MACHINIST®’. 


Viking 2... cece ceecese+ 888 00 
Lennox Throatiecss 


Ne. 18 covcecccsecccecces BEG 
Shear blades .........+.-..10% 
(t. @ b. Marshalltown, Iowa.) 


SHIELDS, REGISTER 
Neo. 1 “Gem,” floor ...$12 00 doz. 
No. 2 “Gem” wall 6 00 dos. 


Galv. 28 Gauge, Plain or 
corg. round fiat erimp...6¢0% 

26 gauge round flat crimp. .45% 

24 gauge round flat crimp. .15° 


SNIPS, TINNERS’ 


Clover Leaf ........+..40 & 10% 
National wave e-4@ & 10% 
Star pT Neh Ne thai 
Milcor 


sche tener 


per 4 
Winterbettom’s cevccee cee LOG 


Plain pomesied wire, No. &, 
per 100! $ 


éeecaes” ‘barb wire, per 
100 Ibs. 


bet: - cloth—Black paint ed, 
12-mesh, per 100 sq. ft.... 


see Cee © o& 


No. 770, Bicycle 
No. 670, Domestic 
No. 110, Brighten 
No. 760, Guarantee 
No. 740, Bicyele 
No. 23, Pioneer 
No. 4%, Superb 


BEEEEEES 
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BLOW TORCHES METAL NN 
yo be ; BRIGHT TIN 
a We sell the best grades of all ZINC. LEAD 
_ Vesuvius Blow Torches are ite when te apis catelag, ONE 
pees oa amd eg Og ON BERGER BROS. CO. 
ter is particularly recommended WAREROM AOFM a ae. STREET 
for hard usege. Manulastusessef “pateer ing” Mine ef htness, Sado, 
Write for y prtees one illustrated Caps and Outlets 
Fer (aseline today 4 pererrnn an | (04, 
QUICK MEAL STOVE COMPANY : 
oa toe he Memorial Monuments 
— Write for Prices and 
Illustrations 
Gerock Bros. Mfg. Co. | 
Sheet Metal Ornaments 
fet Seer and 
aw te wih @ 5 STATUARY 


reason for not sup- 
plying a genuine 
“Torrid” but it 
proves genuine “Tor- 
rid’s” superiority. 


GEO. W. DIENER 


1252 So. Vandeventer Ave’ 
St. Louis, Mo., U. S. A. 














MFG. {On CHICAGO The difference between the 
Fire Pots. 5 two kinds of Galvanized, 
Shingles is this: 

















AND Dipped Galvani Shingles 
are made from prime tin plate and 
50-INCH FORMING ROLL iin. * 
This Forming Roll is built in all = ee 
remy har w The other kind are made from sheets 
standard Noy aad which come already galvanized. 
ot wo Beaty wor Hl We make both kinds 
We budid a complete line of Shears 





Plecker’s Galvanized Eave Trough and Corrugated Expanding Conductors 





Made of Costs no more 
Keystone Lasts I onger 
Copper Bearing Therefore 
Steel Cheaper 
CLARK-SMITH HARDWARE Co. PEORIA, ILLINOIS 





OeTELeNeTNONNTHADT 





Inexpensive! 










ECONOMY 
VENTILATOR 


Designed to meet the 
demand for a venti-. 
lator at lowest possi- 
ble cost, yet capable 
of solving any ordi- 
nary ventilating 

lem. IT PAYS 

STOCK THEM! 


Write f 
- i ~ naa 


“The Power Fan’s 
—Only Rival.” 
Original Siphonage Ventilator 
200,000 perfect installations! 
The Arex-Austor holds all records 

y and performance— 
conceded as the only scientific sub- 
etttate = fans, blowers and other 

ppara ‘ 
Engineering = Prompt Shipment COMPANY 


Service Free 
Exclusive Ventilator Mfrs. 1881 Conway Bldg., Chicago 
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Asbestos Paper. 
Sall Mountain Co., Chicago, IIL. 


Asbestos 
Sall Mountain Co., Chicago, Ill. 


Bale Ties. 
American Stee! & Wire Co., 
Chicago, Il. 


Blowers. 
Sturtevant Co., B. F., Boston, Mass. 


Boltse—Stove. 
The Kirk-Latty Co, 
Cleveland, Ohio 


Brakes—Bendin 
Dreis & Krump Mfg. Co., 
Chicago, Ill. 


Dreis & Krump Mfg. Co., 
Chicago, Ill. 


Brass and Copper. 
Copper & Brass Research As- 
sociati a. New York 
Pittsburgh, Pa. 


Merehant & Evans Co. 
Philadelphia, Pa. 


Osborn Co., The J. M. 


&lL.A., 
Cleveland, Ohio 
Costinge—-MaKeable, 
Fanner Mfg. Co., Cleveland, Ohie 


Ceilings—M: 
Friedley-Voshardt Co., 
Chicago, Til. 
Milwaukee Corrugating Co., 
Wis. 


Milwaukee, 
Wheeling Corrugating Co., 
Wheeling, W. Va. 


Chaplets. 
Fanner Mfg. Co., Cleveland, Ohio 


Parker-Kalon Corp., 
New York, N. Y. 


Chimney Tepe 
Standard Ventilator Co., 
Lewisburg, Pa. 


Cleaners—Furnace. 
Sturtevant Co., B. F., Boston, Mass. 
- Cleaners—Suction. 
Sturtevant Co., B. F., Boston, Mase. 


Copper & Brass Research As- 
sociation, New York 


Cornices. 
Friedley-Voshardt Co., 
Chicago, Ill. 

Milwaukee Gorrugating Co., 
Milwaukee, Wis. 


Cut-offe—Rain Water. 
Milwaukee Corrugating Co., 
lwaukee, 


Dam 
3. M. Hewes Co., 
Charlestown, Mass. 


Damper Clips. 
8S. M. Howes Co., 
Charlestown, 


Diffuser—Air Duct. 
Aeolus-Dickinson Co., 


Mass. 


Chicago, Ill. : 


Doors— Metal. 
Lupton’s Sons Co., David, 
Philadelphia, 


ves Trough. 
Berger on Co., 
Philadelphia, 


Berger Co., L. D., 
Philadelphia, 
Clark-Smith Hardware Co., 


Peoria, Ill. 

Lupton’s Sons Co., David, 
Philadelphia, Pa. 

Milwaukee Cerru ating Co., 
ilwaukee, = 

New Jersey Zinc Sales Co., 
New York, nN Y. 

Wheeling Corrugating Co., 
Wheeling, W. Va. 


Pa. 


Pa. 
Pa. 


Elbews and 
American aeting Be Oo 
ladletown, Ohio 


Dieckmana Ce., Ferdin 


Cincinnati, Ohio 


Double-Duty Mfg. Co., 
—- Til. 
Lupton’s Sons Co., Da 
Pitiadelphia, Pa. 
Milwaukee Corrugating Co., 
Milwaukee, Wis. 


Bname!l Wire. 
Lalance & Grosjean Mfg. Co., 
Chicago, Ill. 


Wood Faces—Cold Air. 
American Wood Register Co., 
Plymouth, Ind. 
Eaglesfield Ventilator Co., 
Indianapolis, Ind. 
Milwaukee Corrugating Co., 
Mi lwaukee, Wis. 


Fences. 
American Steel & Wire Co., 
Chicago, Il. 


Flue Thimbles 
Milwaukee Corrugating Co., 
ilwaukee, Wis. 


Furnace Cement—Asbestos. 
Connors Paint Mfg. o. hh - 


Milwaukee Corrugating Co., 


Milwaukee, Wis. 
Pecora Paint Co., 

Philadelphia, Pa. 
Sall Mountain Co hicago, Ill. 


Furnace Cement—Liq 
Technical Products Co., 
Pittsburgh, Pa. 


Furnace Cleaners. 
Sturtevant Co., B. F., +e Mass. 
H. Robinson Company 
Cleveland, Ohio 


Furnace Fans. 
Gastoves Co., B. F., Boston, Mass. 
Warm Air Furnace Fan Co., The, 
Cleveland, Ohio 


Furnace Rings. 
Milwaukee emi Co., 
ilwaukee, Wis. 
Walworth Run Fdy. Co., 
Cleveland, Ohio 


Furnaces—Warm Air. 
American Furnace Co., 
St. Louis, Mo. 
American Foundry & Furnace 
Bloomington, Il. 
Brillion Iron Works, 
Brillion, Wis. 
Chicago Furnace Supply Co., 
Chicago, Til. 
Cleveland Co-operative: Stove Co., 
Cleveland, Ohio 
Excelsior Steel Furnace Co., 
Chicago, Ill. 
Floral City Heater Co., 
> Mich. 
Forest City Fdy. & Mfg. Co., 
Cleveland, Ohie 
Hall-Neal Furnace Co., 
Indianapolis, Ind. 
Henry Furnace & Fdy 
aotcant Ohio 
Hess-Snyder Co., Massillon, Ohio 
Homer Furnace Co., 
Celdwater, Mich. 
International Heater Co., 
Utica, N. Y. 
Kruse Co., Indianapolis, Ind. 
Lamneck Co., W. E., 
Columbus, Ohio 
Langenberg Mfg. Co., 
St. Louis, Mo. 
Lennox Furnace Co., 
Marshalltown, Ia.; Syracuse, N. Y. 
Liberty Foundry C 
Be. Louis, Mo. 


Marshalltown Heater Co., 
Marshalltown, Iowa 

May-Fiebeger Furnace Co., 
Newark, Ohio 


he 
Peoria, Ill. 
Monitor Furnace Co., 
Cincinnati, Ohio 
Mt. Vernon Furnace & Mfg. Co., 
Mt. Vernon, Il. 
Mueller Furnace Co., L. J., 


Milwaukee, Wis. 
Oakland Foundry Co., 
Belleville, Ti. 
Peninsular Stove Co., 
Detroit, Mich. 
waker Mfg. Co., Chicago, Ill. 
obtinson Furnace Co., 


yy Ti. 
Robinson Furnace Co., H., 
Cleveland, Ohio 
Rybolt Heater Co., Ashland, Ohio 
Schwab & Sons Co., R. J., 
Peewenkes, Wis. 
Security Stove & Mfg. Co., 

nsas City, Mo. 

Standard Foundry aM Mfg be 

DeKalb, Ill. 


Meyer Furnace Co., 


Standard Furnace & Supply Co., 
Om: 


aha, Neb. 
St. Louis Heating Co., 
st. Louis, Mo. 
Success Heater Mfg. Co., 
Des Moines, Iowa 
Thomas & Armstrong Co., 
London, Ohio 
Thatcher Co., Chicago, Ill 
Utica Heater Co., Utica, N. ¥ 
Waterman-Waterbury Co., 
Minneapolis, Minn. 
Western Steel Products Co., 
Duluth, Minn. 
Wise Furnace Co., Akron, Ohio 
Williamson Heater Co., 
Cincinnati, Ohio 


Garages— Metal. 
Milwaukee Comquene 


Co., 
ilwaukee, Wis. 


Glass—Wire 
Lupton’s Sons Co., Davi 
Pitiadelphia, Pa. 


rilles. 

Co., Wyoming, Pa. 

Harrington & King Perforating 
Chi Ti. 


Co., cago, 
Hart & Coatey Co., 
New Britain, Case. 
Independent Register & Mfg. Co. 
eveland, Ohio 
Tuttle & Bailey Mfg. 
Shidage, Ti. 


G 
Diamond Mfg. 


Grilles—Store 
Tuttle & Bailey Mfg. Co., 
Chicago, Ill. 


Guards—Machine and Bel 
Harrington & King Perforating 
Co., Chicago, Ill. 


Handles—BSoliler. 
Berger Bros. Co., 
Philadelphia, 


Hangers—Eaves Trough. 
Berger Co., L. D., 
ae ia, Pa. 


Milwaukee Corraqanae - _ 
llwaukee, s. 


Pa. 


Gray & Dudley Co., 
Nashville, Tenn. 
Mueller Furnace Co., 
Milwaukee, Wis. 
Peninsular Stove Co., 
: Detroit, Mich. 
Waterman-Waterbury Co., 
Minneapolis, Minn. 


Heaters—School lo 
Floral City Heater Co., 
Monroe, Mich. 
International Heater Co., 
Utica, New York 
Meyer Furnace Co., The 
Peoria, Ill. 
Standard Furnace & Supply Co., 
maha, Neb. 
Waterman-Waterbury Co., 
Minneapolis, Minn. 


Hooks—Conductor. 
Berger Co., L. D., 
Philadelphia, Pa. 


Hotels. 
Fort Shelby Hotel, 
Detroit, 


Humidifiers. 
Robinson Furnace Co., 
Chicago, Ill. 
Roemer Heatirg Co., 
Cleveland, Ohie 


Mich. 


Jobbers—Hardware. 
Clark-Smith Hardware Co., 
Peoria, Ill. 


Kitchen Cen. 
Lalance & Grosjean Mfg. 
Glens Til. 


Lath—Expanded Metal. 
Milwaukee Corrugating Co., 
Milwaukee, 


ping. 
Bertsch & Co., 
Cambridge City, 


Machinery—-Culvert. 
Bertsch & Co. 
Cambridge City, 


Machines—Tinsmiths. 
Bertsch & Co., 

Cambridge City, 

Chicago Elbow Machine Co., 

Oak Park, Iii. 

Dreis & Krump Mfg. Co., 


Chicago, fll. 
Marshalitown Mfg. Co., 
Marshalltown, Iowa 
Osborn Co., The J. M. & L. A., 
Cleveland, Ohio 


Wis. 


Ind. 


Ind. 


Peck, Stow & Wilcox Ce., 
Southington, Conn. 
Unishear Co., The, New York, \. . 
Whitney Mfg. Co., W. A., 
Rockford, Il. 

Whitney Metal Tool Co., 
Rockford, IIl. 


Mailing Lists. 
R. L. Polk Co., Detroit, Mich. 
Ross-Gould Co., St. Louis, Me. 


Metals—Perforated. 
Diamond Mfg. Co., Wyoming, Pa. 
Harrington & King Perforating 

Co., Chicago, Ili 


Miters. 
Friedley-Voshardt Co., 
Chicago, Ti. 
Milwaukee Corrugating Co., 
Milwaukee, Wis. 
Miters—Eaves Trough. 


Lupton’s Sons Co., David 

Philadelphia, Pa. 

Milwaukee Corruqanas o., 
ilwaukee, Wis. 


Nalls—Slating. 
Hussey & Co., C. G., 
Pittsburgh, 


Nalls—Wire. 
American Steel & Wire Co., 
Chicago, 


Oil Burners. 
Security Stove & Mfg. Co., 


Kansas City, 
Quaker Mfg. Co., Chicago, 


Ornaments—Sheet Metal. 
Friedley-Voshardt Co. 


Chicago, Il. 
Gerock Bros. Mfg. 


Co., 
St. Louis, Mo. 
Milwaukee Corraqasias Co., 
Mi lwaukee, Wis. 
Paint. 
Connors Paint Mfg. Co., Wm., 
Troy, N 
Paint Co 


Pecora *o., 
Philadelphia, 


Pa. 


Patterns—Furnace & Stove. 
Cleveland Castings Patterr 
Cleveland, Ohiw 
Quincy Pattern Co., Quincy, I! 
Vedder Pattern Works. 
Troy, N. Y. 


Pipe and Fittings—Furnace. 
Chicago Furnace —,_- Co., 


o, Ill. 
Dunning, Ine, E. C., 
Milwaukee, Wis. 
Excelsior Steel Furnace 
Chieago, Th. 
Henry Furnace & an 
Ohio 


Ce., 
Cleveland, 
Lamneck Co., W. E., 
Columbus, Ohie 
Meyer & Bro. Co., F., Peoria, Iil. 
Milwaukee Cerrugating Co., 
Milwaukee, Wis. 
Mueller Furnace os L. J., 
Milwaukee, Wis 
Osborn Co., The J. L. 
Cleveland, Ohie 
Robinson Furnace Co. 
Standard Furnace & Su 
Omaha, Neb. 


mt and Fittings—Stove. 
Excelsior Steel Furnace Co., 
Chicago, Ill. 
Meyer & Bro. Co., F., Peoria, 1: 
Milwaukee Correqatng Co., 
ilwaukee, Wis. 


ucter. 
Co., 


Philadelphia, 
Clark-Smith Hdw. Co., Peoria, 
Dieckmann Co., Ferdinand, 
Cincinnati, Ohio 
Friedley-Voshardt Co. 
Chicago, Tl. 


c. G., 
Pittsburgh, Pa. 

Lupton’s Sons a 
inside Pa. 


Milwaukee Correale 
Mil 


N J Zi Sal 
ew Jersey Zinc es Co., ‘aha 
New York, N. 
Wheeling Corrugating Co., 
Wheeling, W. Va. 


Pi 
Berger Bros. 
Pa. 
Ti. 


Hussey & Co., 
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Sheets of Cards 


make Speedy Visible Records 
Handifax—A Wonderful Invention— Helps Business 


Visualizes recorded facts 
to executives 

59 Card-sheets show 
1000 cards “ 
Visible space on ca 
card 4 or | inch 

gp oa 


lonub “flag” 
your attention 
Cuts record - keeping 
costs 40% 

Quick for use in refer- 
ence or posting. 

As to use as a 
paper 
Sheets of cards can be 

typewritten 
Good for all kinds of 


size, 100, 
000, 1,000,000 
Your present system can 
be used 


ni 


z 


| 


Very low cost — very 









Sales Agents Wanted 


Ceo. 
335 N. Tenth St. St. Louis, Mo. 





This Trade Mark 
is burnt in the 


pn 


Wy OMEN who know good 
kitchen ware always look 

for This Trade Mark when 

buying culinary utensils. 


AGATE 
NICKEL-STEEL WARE 


has been the 
standard for over 
forty years. It is 
very handsome in 
appearance, being 
double coated 
with a hard, glassy 
enamel, giving it 
a smooth, highly 

olished surface. 

t is guaranteed 
absolutely pare 
and safe for all 
kinds of culinary 
work. Altogether 
it is the cleanest. 
most durable and 
best ware for fam- 








ily use ever put on the market. 


Our catalog has illustrations and descriptions of 
tically every article in the culinary and kindred 


Write today for our catalog and prices. 
LALANCE & GROSJEAN MFG. CO. 


pons = = Clark Street CHICAGO, ILLINOIS 
BOSTON 


rac- 
ines 











COVUCTUTEUEEEUEUCOUOOOUSSEERAOGACSUCOCGGRSENELSUCCOUUUUUUGCEEUNEEOUCUOOUOODOUOUGHEOEEOOEOUOOSUIENEENE 





electrical, 
rope, barb- 
ed, ioe A 





strip steel, 
pide gana Power be stock, 
concrete reinforcement. Aerial tramways. 
Illustrated books describing uses, FREE 
American Steel pth Wire 
seed All Principal Cities 





=|COES 


R the customer who wants a 
Screw Wrench todo all sorts of 
work—to stand up under all kinds 
of strains—the Coes Steel Handle 
is the kind to sell. 


Anall-steel wrench, properly heat 
treated, wearing parts hardened. 


The ideal wrench for “‘all-’round 
rough use.” 


How is Your Steel-Handle Stock? 

















NO. 5 JR. PUNCH 





Capacity %-inch through 16 gauge 











Weight 2% pounds 

Punch in conten of 2 | aw od 

Length over : 
Height of Gap ewe Y-inch 





ORT anecd te with 3 sets f Punches and 
“Tink, 3 16-inch, 34-inch. 
WRITE FOR PRICES 


noOy WHITNEY METAL TOOL CO. 


93 Forbes 
ROCKFORD, ILLINOIS Siveet 





Coes Wrench Co. 


ESTABLISHED 1841 IN 
Worcester, Mass. 
3 C McCARTY & CO.,29 Murray Street, New York 


JOHN H. GRAHAM & CO., 
113 Chambers St., New York | 


FENWICK FRERES, 8 Rue de Recrey, Paris, France — 


STEEL 
HANDLE 



































ssuenensesonsveseunemernnenensenennenmenensrnsennvrsentste 












DUDE TU TTT 





When writing mention AMERICAN ARTISAN—Thank you! 








100 


AMERICAN ARTISAN 


December 11, 1926 











BUYERS’ DIRECTORY | 














Posts—Steel Fence. 
American Steel & Wire Co., 
Chicago, Il. 


Punches. 

Bertsch & Co., 

Cambridge City, Ind. 
Parker-Kalon Corp. 

ew York, N. Y. 


Peck, Stew & Wilcox Co. 
Southington, Conn. 
Whitney Mfg. Ce, W 


Rockford, Til. 
Whitney Metal Teo! Co., 
Roekferd, I)! 


Bench and 


Pp h r;) he + 
. 





Parker-Kalon Corp., 
ew York, N. Y. 
Whitney Metal Tool Co., 
Rockford, Ill. 
Whitney Mfg. Co., W. A., 
Rockford, 


Punches—Haund. 
Whitney Metal Too! Co.. 


Rockford, Ill. 
Whitney Mfg. Co., W. A.. 
Rockford, II. 


Putty—Stove. 
Connors Paint Mfg. Co., Wm., 
Troy, N. Y. 


Pecora Paint Co., 
Philadelphia, Pa. 


te—Damper. 


Parker Maken" Corp. York, N. Y¥ 
ew Yor 


Radiator Cabinets. 
Tuttle & Bailey Mfg. Co., 
Chicago, Lil. 


Ranges—Combination Gas & Coal 
Quick Meal Stove Co., 
St. Louis, Mo 


Thatcher Co., Newark, N. J 


Ranges—G: 
Quick Meal Stove Co., 
St. Leuis, Mo. 


Registers—Warm Air. 
American Wood Register Co., 
Plymouth, Ind 
Chicage Furnace Supply Co., 
Chicago, I!) 
Eaglesfield Ventilator Co., 
ease ee. Ind. 
Excelsior Steel Furnace 


Chicago, Ill. 
Hart & Cooley Co., 
New Britain, Conn. 
Henry Furnace & Fdy 0., 
Clevelana. Ohio 
Independent Register & Mf, 


rn . Ohio 
Lamneck & Co., W. E., 
Columbus, Ohio 
Meyer & Bro. Co., F., Peoria, Ill. 
Milwaukee Corrugating Ce., 

Milwaukee, Wis. 
Mueller Furnace Co., L. J., 

Milwaukee, Wis. 
Robinson Furnace Co., 

Chicago, Ii. 


Rock Island Register Co., 
Rock Island, Th. 
Standard Furnace & Supply Co. 


Omaha, Ne 
Stearns Register Co 
Detroit, Mich. 
Tuttle & Bailey Mfg. Co., 
Chicago, Tih 


Walworth Ron Fdy. Ce. 
Cleveland, Ohio 


qgitese—- Trees. 
American coed Register Co., 


lymeouth, Ind. 
Chicage Furnace Supply Ce., 
Chieago, Ill. 


Eagiesfield Ventilater Co., 
Indianapolis, Ind. 


Rapaing-s- Glove and Furnace. 
Hessler Co., H. E., 


cuse, N. Y. 
Northwestern Stove Repair Co., 
Chicago, Il. 


American Rolling Ait 
ida 


Co., 
ldletown, Ohio 
Lupten’s Sons Co., 
Pailedes Dhia, Pa. 
Milwaukee Cerrugating Co., 
ilwaukee, Wis. 


Rivets—Stove. 


The Kirk-Latty Co. 
Cieveland, Ohio 


Reasters. 


Lalance & Grosjean Mfg. Co., 
Chicago, Ill. 


Rods—St ove. 


The Kirk-Latty Co., 
Cleveland, Ohio 


Rolls—Forming. 


Bertsch & Co., 
Cambridge City, Ind. 


Roofing Cement. 
Connors Paint Mfg. Co., Wm. 


Troy, N. Y¥ 
Pecora Paint Co. 
Philadelphia, Pa. 


Roof—Filashing. 
Hessler Co., H. B., Syracuse, N. Y. 


Milwaukee Corrugating Co., 
Milwaukee, Wis. 


Roofing—lIron and Steel. 
American Roofing Mill Co., 
dietown, Ohio 
Cortright Metal Roofing Co., 
Philadelphia, Pa. 
Friedley-Voshardt Co., 


Chicago, III. 
Inland Steel Co., ne. Th. 
Merchant & Evans 

Philadel ~_ Pa 
Milwaukee Corrugating Co., 
a ea Wis. 


Osborn Co., The J 
Cleveland, Ohio 


Wheeling Corrugating Co., 
Wheeling, W. Va. 


Reofing—Tin. 
Taylor Co., N. & G., 
Philadelphia, Pa. 
Wheeling Corrugating Co.. 
Wheeling, W. Va. 


Roofing—Zinc. 
New Jersey Zinc Sales Co., The, 
New York, N. Y. 


Hart & Cooley Co. 
New ’ Britain, Conn. 


Sal—Ammeoniac. 


Special Chemicals Co., 
Waukegan, I). 


Schoolse—Sheet Metn. Pattern 
Drafting. 


St. Louls Technical Institute, 
St. Louis, Mo. 


Screws—Sheet Metal. 
Parker-Kalen Comp. 
ew York, N. Y. 





8 Perforated Metal. 
Harrington & King Perforating 
Co., Chicago 


Shears—Hand and Power. 
Double-Duty Mfg. Co., 


Aurora, Ill. 
Marshalitown Mfg. Co., 
Marshalltown, Iowa 
Peck, Stow & Wileox Co., 
Southington, Conn. 
Unishear Co., The, New York 
Viking Shear Co., Erie, Pa. 


Sheete—Black and Galvanized. 
American mane Mill Co., 
iddletown, Ohie 
Davis Co., Ine., C. 8., Chicago, Ill. 
Inland Steel Ce., Chicago, Il. 
Merchant & Evans Co., 
Philadelphia, Pa 
Milwaukee Corrugating Co., 
ilwaukee, Wis. 
Osborn Ce., The J. M. & L. A.. 
Cleveland, Ohio 


Taylor Ce, N 
Philadephia, Pa. 


Wheeling Cerrugating Co., 
Wheeling, W. Va. 


Bheets fron 


American cm Mill Co., 
iddietown, Ohio 

Merchant & Bvans Co., 
Philadelphia, Pa. 


Sheets—Tin. 
Davis Co., Inc., C. 8., Chicago, Il. 
Merchant & Evans Co. 
Philadelphia, Pa. 
Taylor Co., N. & G., 
Phiiadelphia, Pa. 


Sheets—Zinc. 
New Jersey Zinc Sales Co., The, 
New York, N. Y 


8 Register. 
Reh & Co., New York. N. Y. 
Tayco Register Shield Co., 
Menasha, Wis. 


Shingles and Tiles—Metal. 
Cortright Metai Roofing Co., 
Philadelphia, Pa. 
Milwaukee Corrugating Co., 
Milwaukee, Wi 
Wheeling Corrugating Co., 
Wheeling, W. Va. 


Shingles—Asphalt. 
Sall Mountain Co., Chicago, I!! 


Shingles—Zinc. 
Milwaukee Corrugating Co., 
Milwaukee. Wis 


Sifters—Ash. 
Diener Mfg. Co., G. a 
Chicago, I!! 


Sky Lights. 
Lupton’s Sons Co., David, 
Philadelphia, Pa 
Milwaukee Corrugating Co., 
Milwaukee, Wis. 


Snips. 
Peck, Stow & Wilcox Co., 
Southington, Conn. 


Solder. 
Chicago Solder Co., Chicago, Ill. 
Double-Duty Elbow Co., 
Aurora, Ill. 


Milwaukee Corrugating Co., 
Milwaukee, Ws 


Solder— Aluminum. 
Ziener Aluminum Solder Co., 
Rockford, 1!! 


Soldering Furnaces. 
Bernz Co., Otto, Newark, N. J 


Burgess Soldering Furnace Co.. 
Columbus, Ohio 
Clayten & Lambert Mfg. Co., 
Detroit, Mich. 
Diener Mfg. Co., G. 
Chicago, Ti. 


Double Biast Mis. Co., 
North Chicago, Ti. 
Quick Meal Stove Co., 

St. Louis, Mo. 


Seldering Supplies. 
Double-Duty Elbow Co., Aurora, Ill. 
Special Chemicals Co., 

Waukegan, Ill. 


Suovtaltics—asSware. 
Diener Mfg. Ce., G. 
, ~~: 


Hessler Co., H. EB., Syracuse, 


Stare—Hard Iron Cleaning. 
Fanner Mfg. Co., Cleveland, Ohio 


Statuary. 
Friedley-Veshardt Co., 
Chicago, Ill. 


Co., 
St. Louis, Mo. 


Stagagtnge--setal. 
American Tu & Stamping Co., 


Bridgeport, Conn. 
Dunning, Inc., EB. C., 

Milwaukee, Wis. 
Stearns Register Co., 
Detroit, Mich 


Gerock Bros. Mfg. 


Stove Pipe Redueers. 
Milwaukee * corveaating Co., 
Milwaukee, Wis. 


Stoves—Camp. 
Quick Meal Steve Co., 
St. Louis, Mo. 


Stoves—Gasoline and Oil. 
Quick Meal Steve Co., 
St. Louis, Mo 


Steves and Ranges. 
Cleveland Co-operative Stove Co., 
Cleveland, Ohio 
Oakland Foundry Co. 


Belleville, Til. 
Peninsuar Stove Co., 

Detroit, Mich 
Quick Meal Steve Co., 


St. Louls. Mo 
Thatcher Co., Newark, N. J 


Taeks, Staples, Spikes. 
American Steel & Wire Co., 
Chicago, 1!’ 


Tile Cement—Elastic. 
Pecora Paint Co. 
"Philadelphia. Pa 


Tinplate. 
Davis Co., Inc., C. 8., Chicago, Il. 
Milwaukee Corrugating Co., 
Milwaukee, ' Wis. 
Osborn Co., The J. M. & L. 
Cleveland, ASnio 
Taylor Co., N. & G., 
Philadelphia, Pa 


Tools—Tinsmith’s. 
Bertsch & Co. 
Cambridge City, Ind 
Chicago Elbow Machine Co., 


Oak Park, In 
Double-Duty Mfg. Co., 
Aurora, Ill 
Dreis & Krump Mfg. Co., 
Chicago, I)! 


Marshalltown Mfg. Co., 
Marshalltown, Iowa 
J.M.& 


Osborn Co., The 
Cleveland, Ohio 
Peck, Stow & Wilcox Ce.. 
Southington, 2 
Unishear Co., The, New York, N 
Viking Shear Co., Erie, Pa 
Whitney Mfg. Co., W. A., 
Rockford, I!) 
Whitney Metal Tool Co., 
Rockford, 1 | 


Torches. 
Bernz Co., Otto, Newark, N. J. 
Burgess Soldering Furnace Co. 
Columbus, Ohio 
Clayton & Lambert Mfg. Co., 
Detroit, Mich. 
Diener Mfg. Co., G. W.. 


Chicago, Th. 
Double Blast 2 Ce., 
North Chicage, In. 
Quick Meal Stove Co., 

St. Louis, Mo. 


Trade Extension. 
Copper & Brass R mg As- 
sociation, w York, N. Y. 
Sheet Steel Trade “Estension 
Committee, Pittsburgh, Pa. 


Trimmings—Stove. 
Fanner Mfg. Co., Cleveland, Ohio 


Ventilators. 


Arex Company, Chicago, Il. 
Aeolus Dickinson Co., Chicago, I!!. 


Berger Bros. Co. 
Philadelphia, Pa. 
Friedley-Voshardt Co., 
Chicago, IIL 
Lupton’s Sons Oo., David, 
Philadelphia, Pa. 
Kernchen Co., Chicago , Il. 
Milwaukee Corrugating Co., 
Milwaukee, Wis. 
Royal Ventilator Co., 
Philadelphia, Pa. 
Standard Ventilator Coe., 
Lewisburg, Pa 


Sturtevant Co., Boston. Mass. 


Ventilators—Celling. 
Eaglesfield Ventilator Co., 
Indianapolis, Ind 
Hart & Cooley Co., 
New Britain, Conn. 
Henry Furnace & Fdy. Co. 
Cleveland, Ohio 
Independent Register & Mfg. Co. 
Cleveland, Ohio 
Tuttle & Bailey Mfg. Co., 
New York 
Sturtevant Co., B. F., Boston, Mass. 


Windows—Steel. 


Lupton’s Sons Ce., David, 
Philadelphia, Pa. 


Wire—Electrical. 


American Stee] & Wire Co., 
Chicago, Ii! 


‘Wire Hoops. 


American Steel & Wire Co., 
Chicago, I!) 


Wire Rope. 
American Steel & Wire Co., 
Chicago, I)! 


Wrenches. 


Coes Wrench Ce., 
Worcester, Mass. 


Zine. 
Merchant & Evans Co. 
Philadel ata, Pa 
New Jersey Zinc Co., 
New York, N. Y 





Say you saw it in AMBRICAN ARTISAN—Thank you! 
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SITUATION WANTED 











Any yearly subscriber to 
AMERICAN ARTISAN may in- 
sert advertisements of not more than 
fifty words in our Want and Sales 
Columns WITHOUT CHARGE. 

Such advertisements, however, 
must be limited to help or situation 
wanted, tools or equipment for sale, 
to exchange or to buy, business for 
sale or location desired. 





BUSINESS CHANCES 


LIGHTNING RODS—Dealers who are 
seling Lightning Protection will make 
money by iy 8 us for our latest Fac-— 
tory to Dealer Prices. We employ no 
salesmen and save you all overhead 
charges. Our Pure Copper Cable is en- 
dorsed by the Mutual Insurance Com-— 
j;an‘tes and hundreds of reliable dealers. 
Write today for samples and prices. L. K. 
DIDDIE COMPA , Marshfield, Wis- 
consin. 








For Sale—One Arcola Parlor Heater 
No. 60. Price $75.00. Terms. Cash with 
order will send bill of —y | with sight 
draft attached. This heater is absolutely 
new. It has never been moved off our 
floor. The porcelain casing is not chipped. 
It is complete with automatic regulator 
altitude gauge thermometer and expan- 
sion tank fittings. We have never been 
able to sell this heater and would like 
to get part of our money out of it. IL 
Wilson & Co., Dunlap, lowa. 33-3t. 





Furnace Manufacturers Notice—A deal 
can be made for direct factory to con- 
sumer sales in city of Milwaukee and 
county. The finest, largest heating sales 
and display office in the state of iscon- 
sin is now maintained on fine business 
street. 300 to 400 furnaces per year with 
30 to 60 boilers extra. Write John Steffel, 
439 Eastwood Place, Milwaukee, Wiscon- 
son. 22-3t. 





For Sale—Sheet metal shop and build- 
ing 32x66 frame building in center of city. 
Business has been established 17 years. 
This is the town where Ford is buildi 
the large power dam. Building, stock an 
tools $10,700. $3,000 down, balance to suit 
purchaser. Address Q-1, care AMERI- 
CAN ARTISAN, 620 South Michigan Ave- 
nue, Chicago, Illinois. 22-3t. 





For Sale—In Southeastern part of South 
Dakota, a well established and equipped 
tin, furnace and radiator shop. Doing 
good business. Also real estate for sale 
or rent. Terms to suit the buyer. Ad- 
dress X-91, care AMERICAN ARTISAN, 
= South Michigan Avenue, asta x 
nois, -3t. 





For Sale—Fully eet controsting 
sheet metal shop in fast growing subur 
adjoining Chicago. Will invoice or will 
take a competent live wire who will do 


the work as partner. Address Q-2, care 
AMERICAN ARTISAN, 620 South Michi- 
gan Avenue, Chicago, Illinois. 22-3t. 





For Sale—Complete sheet metal and 
roofing shop. Fine location. Steady work 
for 5 men. Located in Chicago on south- 


west side. Address X-89, care AMERI- 
CAN ARTISAN, 620 ‘South Michigan 
Avenue, Chicago, Illinois. 21-3t. 





For Sale—Sheet metal shop in southern 
Minnesota. Town of 4,500 population. In- 
yerce around $1,000. Address X-99, care 
AMERICAN ARTISAN. 620 South Michi- 
gan Avenue, Chicago, Illinois. 22-3t. 


Will buy a car or two of furnaces from 
any dealer who wants to sacrifice price 
for cash. oy Q-6, care AMERICAN 
ARTISAN, 6 South Michigan Avenue. 
Chicago, Miinois. 24-3t 





For Sale—Or partner wanted for estab- 
lished sheet metal work. Tile, slate and 
asbestos shingle roofing. Am putting in 
about 100 furnaces per year and I do no 
soliciting. This place is in a large terri- 
tory about 20 miles from Chicago. It will 
require about $2,000 for one half interest. 
Address X-98, care AMERICAN ARTI- 
SAN, 620 South Michigan Avenue, Chi- 
cago,’ Illinois. 22-3t. 


HELP WANTED 











Wanted—Now or January ist. We are 
in need of a first class sheet metal worker 
and furnace man. Must be a neat work- 
man and abie to turn over a finished job 
in a reasonable time. Work consists of 
just such work as comes up in the aver- 
age shop. For a man who can suit us we 
have a steady job with no lay offs in a 
good live town of 8000. Must have a first 
class mechanic—others need not apply. 
Address X-88, AMERICAN ARTISAN, 620 
South Michigan Avenue, Chicago, —— 

-3t. 





Wanted—A first class sheet metal 
worker with experience with factory 
work, heavy sheet iron, blue prints, also 
pattern cutting, etc. Steady job year 
round for man who can qualify himself. 
Don’t answer this ad unless fully expe- 
rienced. Address Q-4, care AMERICAN 
ARTISAN, 620 South Michigan avenue, 
Chicago, Illinois. 24-3t 





Wanted—Sheet meta! layer out, for 
boat work, stacks, bruckings, uptakes, 
tanks, ventilating ducts, etc. No. 8 plate 
and lighter. Must be able to read blue 
prints. Steady job. State experience and 
wages wanted. Address J. P. Kohnen, 87 
Pine Street, River Rouge, een 





Wanted—A first class sheet metal man. 
one who is familiar with estimating and 
furnace work. Must be able to clerk in 
hardware store in connection. Prefer 
married man. Address Joe J. Voegeli, 
Monticeliv, Wisconsin. 24-3t 


SITUATION WANTED 





Situation Wanted—By a good all around 
plumber, tinner, steamfitter and furnace 
man. Wants steady job with some hard- 
ware firm in a small town. Prefer com- 
bination shop or will rent shop where 
competition is not strong. Am first class 
combination man. At liberty after Janu- 
ary ist. Address X-97, care AMERICAN 
ARTISAN, 620 South Michigan Avenue, 





Chicago, Illinois. 22-3t. 
Situation Wanted—As salesman and 
director of furnace installations. Have a 
thorough knowledge of the business, 


having learned in the school of ex- 
perience. Not afraid to don overalls and 
help with practical end if necessary. Ad- 
dress Q-5, care AMERICAN ARTISAN, 
620 South Michigan avenue, Chicago, IIli- 
nois. 24-31 





Situation Wanted—Sheet metal and fur- 
nace man will be open for position Jan- 
uary ist. Can do plumbing and heating 
Can give A-1 references. Can take charge 
of work. Married. Only steady posi- 
tion considered. Address X-94, care 
AMERICAN ARTISAN, 620 South Mich- 
igan Avenue, Chicago, Illinois. 22-31 





Situation Wanted—By an experienced 
all around sheet metal worker with 25 
years’ experience. Can take charge and 
run shop. Can come on short notice. Ad- 
dress P. S. McGuffin, 36 South Jefferson 
Street, Battle Creek, Michigan. 22-31 

Situation Wanted—By first class tem- 
_— and sheet metal pattern maker 

perienced on development of new work 
Address X-87, care AMERICAN ARTI- 
SAN, 620 South Michigan Avenue, Chi- 
cago, Illinois. 21-4 


TINNERS’ TOOLS 


For Sale—Full set good tinner’s tools 
including one 8-foot steel brake, almost 
new 3l-inch squaring shear. Address 
Harry Lyman, Clarinda, Iowa. 22-3t 














Wanted—A second-hand cornice brake 
8 or 10 ft. I prefer a Chicago brake, one 
that is very reasonable in price, as I am 
just getting started in sheet metal work. 
Address -$6, care AMERICAN ARTI- 
SAN, 620 South Michigan Avenue, Chi- 
cago, Ill. 21-31 


Wanted—A used slip roll forming ma- 
chine. Capacity 16 gauge and lighter, to 
take sheet 36 inches wide, 3-inch rolls 
and hand powered. Address X-93. care of 
AMERICAN ARTISAN, 620 South Michi- 
gan Avenue, Chicago. 21-3t 











Situation Wanted—Tinner, plumber and 
furnace man wishes steady position the 
year around. Will consider buying a 
working interest in a good tin and fur- 
nace business. Have d 25 years’ ex- 
perience. Can furnish Ist class refer- 
ences. Honest and a willing worker. 
Prefer hardware shop in connection. Ad- 
dress W. H. Oneth, 618 East 5th Street. 


- Des Moines, Iowa. 





Situation Wanted—An A-1 sheet metal 
worker, layout man, foreman and engi- 
neer with 25 years’ experience, seeks 
position at onee. Married man, strictly 
sober and steady; a hustler; can run 
shop to advantage; fully experienced in 
all branches of the trade. A Northern 
man but have been in Florida for two 
years. State full particulars and salary 
paid. Address “Hiram,” Box 1703, Sara- 
sota, Florida. 24-3t 





Situation Wanted—By married man, 29 
years of age, college graduate with a 
thorough knowledge of warm air heating. 
Competent to take charge of office doing 
gravity and forced air heating or to repre- 
sent an established manufacturer as a 
wholesale man. Address X-90. care 
AMERICAN ARTISAN, 620 South Michi- 
gan Avenue, Chicago, Illinois. 21-3t. 





Situation Wanted—By young practical 
tinner, in plumbing shop. Good education 
with some knowledge of plumbing. Can 
furnish best of references. Want to learn 
plumbing. Prefer Illinois. Address Q-3. 
care AMERICAN ARTISAN. 620 South 
Michigan Avenue, Chicago, Illinois. 22-3t. 


_ 

For Sale—Complete set of tinner’'s tools 
and stock. Good business. Address Q-7 
care AMERICAN ARTISAN, 620 South 
Michigan Avenue, Chicago, Illinois. 24—3t 


BOOKS 


Kinks and Labor Savings Methods for 
Sheet Metal Workers, Vols. 1 and 2—Vol- 
ume L There are hundreds of ideas and 
expedients, all contributed by sheet meta! 
workers throughout the country, live- 
trated by cuts and o nal drawi 
Cloth bound. Size 4%x7 inches. ce 
$1.00. Volume Il written in same popular 
style as Volume L Places at your dis- 
posal a comprehensive collection of in- 
genious ways of executing many practica! 
tasks in much more simple way thar ' 
done in the regulation manner. Also 
contains special articles on Automobile 
Repairing; ves a very practical series 
of illustrated directions on erecting mete' 
ceilngs with ten guide rules which wil: 
save time, trouble and expensive mistakes 
Price $1.00. Order from Book Dept 
AMERICAN ARTISAN, 626 South Mich- 
igan Avenue, Chicago, I'linois. 

















Sheet Metal Duct Construction, 
Neubecner—A treaties on the construction 
and erection of heating and ventilating 
ducts, including the cutting and forming 
of the metal. the laying out of the elbows 
etc. A practical expert wrote this hook 
and you'll find that it covers the subjec: 
thoroughly By William Neubecker. Bound 
in cloth. 194 pages. 217 illustrations. Siz- 
5%x8% inches Price $2.60. Order from 
Sook Dent AMERICAN ARTISAN, 620 
South Michigan Avenue, Chicago, [linols. 





Say you saw it in AMERICAN ARTISAN—Thank you! 
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SPECIAL NOTICES 





The Rate for Special Notices 
— displayed want ads — 
$3.00 per inch per insertion. 


ATENTS 


HUBERT E. PECK 
Patent 
Barrister Bidg., WASHINGTON, D. C. 


‘LIVE FURNACE 
SALESMAN 


with a record of real results will be 
open January “Ist for connection with 
a manufacturer who is willing to pay 
a man what he earns. Prefer branch 
managership or would take a selling 
job on the road. Let me prove my 
ability to make good by showing you 
actual proofs of my record. Address 
L-90,. eare AMERICAN ARTISAN, 
620 South Michigan Avenue, Chicago, 
Illinois. 21-tf 


with practical furnace selling 
experience needed to cover 3 or 
4 desirable sales territories, with 
complete heating line. 

Only high grade men will be 
considered. 

Territories must be assigned by 
early December. Write prompt- 
ly and in confidence. 

L. J. Mueller Furnace Co., 


Milwaukee, Wisconsin 
19-tf* 














INCREASE YOUR INCOME BY 
ADDING AUTO RADIATOR 
REPAIRING 


Others bave. So can you. Very 
little additional equipment is neces- 
sary. Write for’ Catalog J.—F. L. 


Curfman Mfg. Co., Maryviile, Missouri. 
23-tf. 





WANTED 


A high grade furnace salesman, to sell a 
quality line of warm air furnaces. One 
whose past performance will stand close 
scrutiny. Prefer man with car. A splendid 
territory open. In your reply outline past 
experience, salary expected, age, etc. Ad 
dress L-91, care AMERICAN ARTISAN, 620 


South Michigan Avenue, Chicago, —_—. 
2-3t 





WANTED 


Several good, live salesmen to sell complete 
unit “Furnace and Fan.” Write us in full 
detail telling why you feel you can sel! 


our line. All replies will be confidential. 
Our sales force knows of this ad. Address 
L-98, care AMERICAN ARTISAN, 620 
South Michigan Avenue, Chicago, Illinois. 


24-3t 





SITUATION WANTED 


Furnace salesman with a good, clean 
record is open for a position with an 
established firm. My past record 
shows that I can produce. Address 
L-99, care AMERICAN ARTISAN, 
620 South Michigan. Avenue, Ch'cago, 
Illingis. 24-3t 


FURNACE SALESMEN 
Experienced retail furnace salesmen 
and furnace installers; splendid propo- 
sition for resourceful, energetic men of 
good character and habits; excellent 
opportunity to get established in busi- 
ness with a specialty that insures at- 
tractive profits; young man, finan- 
cially responsible preferred, although 
good moral risks will be interviewed; 
only those with successful records 
need apply. Address L-88, care 
AMERICAN ARTISAN, 620 South 


Michigan Avenue, Chicago, Illinois. 
19-3t 








FURNACE 
MANUFACTURERS 


A high class furnace executive offers 
his services to manufacturers inter- 
ested in opening a direct selling 
branch in Detroit. Address L-94, care 
AMERICAN ARTISAN, 620 South 


Michigan Avenue, Chieago,~ Illimois. 
23-1t 





WANTED 


Experienced all around sheet metal 
worker, familiar with factory work on 
warm air furnaces. Steady work for 
a reliable man. Hourly rate 9-hour 
shop. Address L-93, care AMERICAN 
ARTISAN, 620 South Michigan 


Avenue, Chicago, Illinois. 
23-1t. 


FURNACE SALESMEN 


Expanding sales make necessary an 
addition of five experienced salesmen 
to our force. These positions offer an 
opportunity to become affiliated with 
an old, established ye whose 
Position of leadership in the heating 
field is unquestioned. Your 

must stand a careful investigation. 
Prefer men between 30 and 45 years 
of age. Address M. E. Ledlie, Ideal 





Furnace Co., Detroit, Michigan. 


Who, where and how many 


r prospects are 

5.000 lines of pustness covered. Com- 

piled by the Largest Publish- 

ers in the world, thru information ob- 

tained by actual eg = pe canvass. 
Tite for your FRE 5 


R. L. POLK & co 
487 POLK DIRE 


figures. Who, where "and bow many 


FURNACE SALESMAN 
WANTED 


for southern half of Illinois. This furnace 
has a well established business in this ter- 
ritory. We require a practical furnace man. 
In replying state age and previous furnace 
experience. Address L-95, care AMERICAN 
ARTISAN, 620 South Michigan Avenue, 
Chicago, Hlinois. 24-2t 


EXPERIENCED STOVE 
SALESMEN WANTED 


We need two good experienced stove sales- 
men on developed territory in the eastern 
states. Good opportunity for men who can 
produce. We are ow gees a of a full 
s of both coal and gas Address 
.-96, care AMERICAN ARTISAN, 620 
Bouth Michigan Avenue, Chicago, Tilinols. 








! WANTED 
FURNACE SALESMAN 
FOR IOWA 


To sell a well-known make of cast 
furnaces. Only applications from men 
who have a clean, successful record 
and know the furnace business will be 
entertained. Applicants will please 
give complete record of experience, for 
whom traveled, age, territory covered, 
salary and whether familiar with the 
Standard Code. Prefer man with a 
car. Only producers need apply as 
this is an opportunity for a real sales- 
man to make real money. Address 


~L-97, care AMERICAN ARTISAN, 


620 South Michigan Avenue, Chicago, 
Illinois. 24-3t 





SITUATION WANTED 


Young man who has held position 
as sales manager of a stove and 
furnace company and assistant 
sales manager of another large 
furnace company, will be avail- 
able January Ist. Can furnish 
proof of his sales ability and is 
willing to prove this to you by 
actual contact with the trade. Age 
30. Address W-1, care AMERI- 
CAN ARTISAN, 620 South Mich- 
igan Avenue, Chicago, Illinois. 
24-3t 











MERRY CHRISTMAS 








Mention AMERICAN ARTISAN in your reply—Thank you! 
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The Universal Sheet 
Metal Pattern Cutter 
This is your last opportunity Vols. Il and 2 

to order By Neubecker 


WO books that can’t be beat The most 

practical and useful treatises on the 
subject 

Work of all the branches of the trade 
and the broadest scope of details are 
found—inside and outside work—small 
jobs and the most complicated are shown, 
explained and profusely illustrated. 

The first volume deals with all types 


; ; and kinds of inside small and large sheet 
in time for } and kinds o 
The second volume deals with the more 
advanced branches of sheet metal work, 
’ in fact is largely devoted to the archi- 
tectural end of the business. It consists 
of 400 double column pages and is illus- 
trated with 711 engravings showing all 
methods under treatment, as well as per- 
spective views of the subjects of the pat- 
terns, and other demonstrations in their 
finished state. It includes drawing, full 


sheet metal construction work. 





contains over 380 pages and 680 original drawings. Price $7.50 each. 


Exhaust and Blow 
Piping 


By Hayes 


Essentials of Sheet 
1 Blow Metal Work and 
Pattern Drafting 


By Professor J. S. Daugherty 


NVALUABLE to the sheet metal worker, 
contractors and instructor, as well as an 
elementary and advatce course for voca- 
tional and trade school students and ap- 
prentices. Some of the subjects covered 
are pattern cutting, soldering, edging, wir- 
ing, radial line development, pipes, elbows, 
miters, pitched covers and flaring articles, 
pipe intersections and tee joints 181 pages, 
substantially bound in blue cloth; profusely 
illustrated Price $1.50. 


ust a 


Exha 
Pipins 


XHAUST and Blow Piping has had an 

utiusually big demand. A fresh sup- 
ply is now off the press and is in our 
hands for immediate delivery. It has an 
invaluable treatise on the planning, cost, 
estimation and installation of fan piping 
in all its branches, giving all necessary 
guidance in fan work blower and sep- 
arator construction. 159 pages, 5 x 8. 
51 figures. Cloth, $2.00. 





Sheet Metal Workers’ 
Manual 


A TREATIES on 


NEW book produced by the combined ef- 

forts of L. Broemel, a practical man, 
and the late Professor J. S. Daugherty, in- 
structor in Sheet Metal Work at the Car- 
negie Institute of Technology, Pittsburgh. 
Pattern drafting is it biggest feature; not 
only tells how to make the pattern, but how 
to develop it with modern machines and 
tools; gives valuable assistance on soldering, 
brazing, welding, crimping, beading, straight, 
circular and irregular cutting, in fact cov- 
ers every angle of the trade. Bound in 
leatherette; 500 pages; more than 400 pen 
drawings and illustrations. Price £2.00. 


ing of the metal, 


217 illustrations. 


Price $2.00. 





Kinks and Labor Saving 
Methods for Sheet Metal 
Workers Vols. 1 and 2 


TOLUME IL. There are hundreds of ideas 

and expedients, all contributed by sheet 
metal workers throughout the country, Iillus- 
trated by cuts and original drawings. Cloth 
bound. Size 4% x 7 in Price $1. 

Volume II. written in same popular style 
as Volume I. Places at your disposal a com- 
prehensive collection of ingenious ways of 
executing many practical tasks in much more 
simple way than if done in the regulation 
manner. Also contains special articles on 
Automobile Repairing; gives a very practical 
series of illustrated directions on erecting 


The 
Ventilation Hand-book 


By Charles L. Hubbard 


PRACTICAL book designed to cover the prin- 

ciples and practice of ventilation as applied 
to furnace heating; ducts, flues and dampers 
for gravity heating; fans and fan work for 
ventilation and hot blast heating by means of 
a comprehensive series of questions, answers 
and ve eg" descriptions easy to understand. 
Price $2.00. 





and expensive mistakes. Price $1.00. 





erection of heating and 
ducts, including the cutting and form- 


metal ceilings with ten guide rules which will save time, 





sized detailing and lettering, development and construction of all forms of 


The volumes are bound in heavy cloth and each measures 9 x 12 in. Each 





Sheet Metal Duct 
Construction 


By Neubecker 


the construction and 


ventilating 


the laying out ef the 


Size 5% x 8% 


elbows, etc. A practical expert wrote 
this book and you'll find that it 
the subject thoroughly. By William 
Neubecker. Bound in cloth, 194 pages, 


covers 


in 





Use t Books Wanted AMERICAN ARTISAN, 620 S. Michigan Ave., Chicago, IIl. 
This . Sober} < eae ss: ______ For the enclosed $........... send the books ordered and enter 
g following subscription (or renewal. ) 
Order 4 e ‘eT reeea ate hate > us Shed e ct pean od fates chs <hgwt enn 
Rd is i ee ae eh bales sig bia 





NOTE 


Deduct 10° from 
TOTAL amount 
of order when 
subscription is 
included with or- 
der for books. 


prank es a 


trouble 

















wishes you a 
Merry Christmas 





and a 


Happy 
_ Prosperous 


New Year 


MILWAUKEE CORRUGATING COMPANY 
MILWAUK WISCONSIN 


Chicago, Ill. - Kansas City, Mo. - La Crosse, Wis, 





